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INFORMING WORKS OF VALI 
TO AGENTS AND PROSPECT 


By WILLIAM T. NASH 


(Originator of Monthly Income Insurance) 1 


UMA POMPILIUS is still Much valuable advice and instructive matter for agents, including § 


veteran and the beginner, can be found in the publications issued by 4 


another old Roman who Spectator Company of which William T. Nash is the author, i 


furnished the world with a Exclusively for the Information © 
wise reason for life insurance. His of Agents - 
niche in history, however, is not MULTIPLYING YOUR INCOME, price $1.50. | 


° This is one of the best books ever put out for the instruction’ 
traceable to this but rather because agents. JEvery beginner should master it and even the veteran Sei 


new inspiration. In flexible binding. , 


he er the first advocate of dis- THE MONTHLY INCOME POLICY, price 50c. q 
armament and for the further As the originator of monthly income insurance, Mr. Nash is espeg i 


d — = to gabe the field workers on this subject. Large mq 
vers of policies have been placed through the hints contai in this 
reason that he altered the calendar bere of policies have ontained i 


months into the order we now have A GREAT FUTURE, price 25c. 
A pamphlet showing forcibly the unlimited opportunities for adyana 


them—incidentally supplying us ment of the solicitor in the selling of life insurance. 
ae METHODS THAT WIN SUCCESS, price 15c. a 
with February. He was a lover of — — stories ae + adopted by successful g 
° . are brought together under the above title. The names of tl ‘or 
peace and during his forty-three are “Eggs and Life Insurance,’ “Blue Chips” and “The Men iil 
Door.” Each story carries a lesson. 


sé h 4 

ec 4 

years of Roman control “on t ' THE STORY OF ED. REDLICH, price 15c. : 
iron shields spiders hung their A true story of the opportunities in Life Insurance for the averal 


99 - : man, told in simple but forceful style. 
webs.” But the real high spot was 


his advocacy of Faith and Honor For the Prospect and PolicyHolder 


All the leaflets and pamphlets listed below, also written by Mr, Nash 
and Loyalty as the watchword to have proved great business producers. Each one has a sell pune 


ti wil ail individual success leading to the signature on the dotted line. ; 
nati1o “ 4y 
. FOUR LEAFLETS ON MONTHLY INCOME INSURANCE ~ 
nd- 4 
He erected temples to these sta ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME 


ards and taught that Faith and SAVING WHAT YOU LEAVE . 
A LOT OF MONEY 


Honor and Loyalty comprised the | | JNSURING YOUR INSURANCE 


most solemn oath the citizens could | LEAFLETS ON LAPSATION 


‘ || AT THE END OF THE ROAD 
swear to. And to this day the man WHY WE DON’T LIVE FOREVER ‘ 


who is faithful in his affections, || LEAFLETS CONTAINING GENERAL ARGUMENTS URGING Th 
honorable in his life and in his | VALUE OF LIFE INSURANCE 7 


; d eye. | ONE FARMER'S EXPERIENCE WITH LIFE INSURANCE...- | 
business, and loyal and steadfast in ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE 4 

ee ° . . ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSUR+ 
his friendships, is the man who is pee 


to be admired. Life insurance 
means Faith and Honor and Loyal- 























ONE DOCTOR’S EXPERIENCE WITH ENDOWMENT INSUR- ~ 
ANCE ' 





ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURs | 
ANCE : 





THE WIFE’S INSURANCE of 
ty above all else. NOT JUST NOW: A Warning to Dilatory Prospect S:cc..ovcnsnonm A 
BORROWING FROM MARY ; 
SHORT STORY SERIES FOR AGENTS—METHODS THAT 


WIN SUCCESS: Three stories with good pointers, “Eggs and 4 
Life Insurance,” “Blue Chips,” and “The Man Next Door.” 


THE COST OF DYING—Providing for the Inheritance Tax... a 
GIVING YOURSELF A CHANCE : 
OUT OF THE MOUTHS OF BABES... 


ACCIDENT INSURANCE LEAFLETS 4 


TEMPTING FATE: Showing the Accidents Likely to Befall 4 
Even Preferred Risks. (lllustrated) ot 


DEFYING FATE 
SOMETHING IS ALWAYS HAPPENING.... 

Sample copies of each of the twenty-one leaflets under “For the Prosp 
s sal } and Policyholder” vary at 20c, 15c, or 10c, amounting for the twenty 
The Prudentia } leaflets' to $2.85. The price of the five booklets under the heady 
‘ “Exclusively for the Information of Agents” is $2.55. Send us fem 
Insurance Company of America tance for $4.50 and we will mail you sample copies of: all (26) of 


vas ications Sc r cir ars giving ices i antities. 7 
Incorporated under the laws of the State of New Jersey Nash publications. Send for circulars giving prices in quantities a 


Forrest F, Dryden, President THE SPECTATOR COMPANY | 
Home Office, Newark, New Jersey Cnicaco Orrice 135 WituiaM STR 
INSURANCE EXCHANGE NEW YORK” 


4901 












































i i T g 35 Willia Street, New York, N. Y. Entered as second-class matter June $ 
Ss ‘ blished every Thursday by The Spectator Company, at 135 W illiam_ Street, » 2 En 20 
cue Fonte, Bg re ‘N. ., ond r whe act of March 3, 1879. THE SPECTATOR, Volume CIX, Number II, July 18, 1922; $4.00 per annum. a 
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BIG BUSINESS AND LIFE INSURANCE 


How the Brains of an Enterprise Can Be Insured---The Endowment Sink- 
ing Fund Plan of Retiring Bonds 


By WILLIAM T. NASH 


T is surprising that corporations, when insuring 
their perishable assets, ever should overlook 
the most valuable asset of all, the brains of the 

Yet this sometimes is the case. It 

is not at all uncommon for a corporation that 


concern, 


is very particular to have every other perishable 

asset insured for its full value, to carry no 

| insurance at all on the experience, the skill, the 

technical knowledge and the brains of the institution. While the 

destruction of buildings or merchandise may cause a temporary loss, 

| these can be replaced, but the loss of a human life, when that life is 

the head and the heart of a business, would be a permanent and per- 

haps a vital loss, which only life insurance could in any degree 

" Mitigate or repair. 
ILLUSTRATION 

You are the practical head, the ‘‘pivot man,” in a corporation, 

and it is your ability, experience and knowledge upon which the 

Concern must very largely depend for its success. The success, 

therefore, and perhaps the very life of the corporation, is hanging 

| by the slender thread of one human life, and if this life be not 
adequately insured death would result in serious financial loss. 

As a means of minimizing such loss you take out insurance for 
$100,000, for example, in favor of the corporation, the latter to 
| Pay the premiums thereon, ‘The cash value of the insurance, which 
| Would be increasing each year and would always be available on 
surrender of the insurance, would be carried as a liquid asset. ‘The 
‘loan value of the policies would be the same, or practically the 
j fame, in amount as the cash value, and the right to borrow all or 
any part of the loan value could be exercised at any time. The 
/Msurance, therefore, would be the one asset which would stand as 


an ever-present safeguard to the corporation in event of your death, 
and one upon which cash could be quickly realized in any emergency. 


Easity ADJUSTED TO MEET CHANGED CONDITIONS 


The value of this many-sided safeguard is not confined to the 
corporation alone. Should all your resources be invested in the 
stock or other securities of the corporation, your all, and therefore 
your family’s all, would be at stake, and whatever would be a pro- 
tection to these investments would likewise be a protection to your 
dependents. This corporation or business insurance, therefore, 
would be more than business insurance; it would be personal or 
family insurance as well, since it would protect the investments in 
which the family are interested and upon which they might eventu- 
ally have to depend. 

Should you dispose of your interest in and retire from the cor- 
poration, the adjustment of this business insurance would be a 
simple matter: 

First. The corporation could surrender the insurance and re- 
ceive the entire cash value thereof. 

Second. You could pay to the corporation the amount of the 
cash value, all of which could be borrowed on the policies them- 
selves without other security, and after changing the beneficiary 
continue the insurance yourself the same as had the policies been so 
drawn in the first place. Should your need for life insurance still 
exist, you would be the gainer by having a policy for a goodly " 
amount taken at a younger age, and at a lower premium rate than 
would now be possible; and should you have suffered any impair- 
ment of health which would prevent you from getting other- in- 
surance, you would be doubly fortunate. 
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To RETIRE Bonps oR MEET OTHER INDEBTEDNESS 


Another practical application of life insurance to business is that 
of a corporation taking endowment insurance on the life of its presi- 
dent or other individual equally valuable to the corporation, the 
proceeds to be used to meet maturing bonds. 

A corporation, for example, issues bonds amounting to 
$100,000 to run for twenty years, and it being in such cases cus- 
tomary to create a sinking fund sufficient to retire the bonds at 
maturity, a twenty-year endowment for $100,000 would in all 
respects serve the purpose quite as well as would any other plan, 
and have the further advantage of giving life insurance protection 
which no other sinking fund plan could offer. 

Assuming that the assured survives the twenty-year period, the 
endowment and the bonds would mature at the same time and the 
proceeds of the endowment would go to pay off the bonds. But 
should the insured not survive the twenty-year period, but die in the 
tenth year, for example, the $100,000 would be immediately paid 
to the corporation. The corporation then would have the means to 
take up the bonds, but if by their terms this could not be done 
before their maturity, ten years later, the $100,000 from the en- 
dowment could be invested in other bonds to mature at that time 
and the interest on these go to meet the interest on the outstanding 
bonds of the corporation. In either case, one hand would wash the 
other. 

The reserve or cash value of the endowment, which would be 
increasing each year, would be carried on the books of the cor- 
poration as a liquid asset, since the amount would be available at 
any time upon surrender of the endowment. ‘The loan privilege 
also would be available at any time for the full loan value, as shown 
in the endowment policy. But should the insured dispose of his 
holdings in the corporation and retire therefrom, the endowment 
could be surrendered for its cash value. Or the insured could pay 
to the corporation this cash value, all of which could be borrowed 
on the sole security of the endowment itself, and after substituting 
a new beneficiary, continue the endowment to maturity and receive 


the $100,000 himself. Thus the endowment, which originally was 
taken for the sole benefit of the corporation, now becomes Personal 
or family insurance; as much so, indeed, as if such had been the 
intention in the first place. 

Another advantage of the endowment sinking fund is that jt 
would aid materially in the underwriting of the bonds, An 
financial institution or careful investor would look with favor Upon 
a sinking fund that is guaranteed by life insurance reserves and stil 
further protected by insurance covering the life of the “pivot man” 
or backbone of the corporation. Protecting the corporation, as j 
would, from financial loss by reason of the taking away of its most 
valuable human asset, being at all times a ready asset or collateral, 
and its high character generally, makes the endowment sinking fund 
all that could be desired as a financial safeguard to all concerned, 

Whether the sinking fund is to retire bonds or to meet loss on ac. 
count of depreciation or from any other cause and to replace build 
ings or machinery, the same would be true. 

For many years the Wanamakers have been large patrons of 
endowment insurance, their object being to create sinking funds that 
would mature from time to time to meet maturing bonds or othe 
obligations, as well as to meet any emergencies that might arise, and 
to protect their vast business interests and their families in event of 
death. The net interest returns on an endowment, over and above 
the actual cost of simple insurance protection, will compare favor- 
ably with other investments of equal safety and require no supe. 
vision or time on the part of the insured. Therefore, endowment ir 
surance should, and undoubtedly will, be utilized more and more 
by corporations and business firms as they become better acquainted 
with its many advantages. 
forms at least, and on whatever plan would best meet the needs in 
each case, has become an absolute business necessity. Death may 
work great havoc to a corporation or business firm, just as it so often 
has to a family or an individual, and the only protection against this 
is life insurance. 


Copyright, 1922, by The Spectator Company, New York. 


Life insurance, in some one of its many 








NEW BROKERAGE CONCERN IN 
JACKSON 


Robertson and Black Will Operate in 
Mississippi from New Orleans 


Jackson, Miss., July 10—The announce- 
ment that J. T. Robertson and Gregg Black 
had formed a brokerage firm, and would 
operate in Mississippi, from New Orleans 
headquarters, caused consternation in the ranks 
of local agents and admitted companies when 
the news was disseminated Monday. Neither 
Mr. Robertson nor Mr. Black was in Jack- 
son on that day and could not be interviewed 
with reference to their plans, but Jackson 
agents are authority for the statement that the 
firm will do direct writing, soliciting the busi- 
ness by mail. There was considerable degree 
of feeling manifested by agents in Jackson 
who discussed the matter, but as yet no formal 
action has been taken by the Mississippi Asso- 
ciation of Insurance Agents. However, it was 
learned that at a meeting of the executive com- 
mittee of the Yazoo-Mississippi Delta Associa- 
tion, held in Clarksdale on Saturday, the mat- 
ter was brought before the commission and 
discussed fully. Nothing was made public 





after the committee meeting however. An air 
of mystery pervades the announcement of for- 
mation of this brokerage firm. None of the 
companies licensed in Mississippi are doing 
direct writing, and everyone is wondering 
where Robertson and Black got their facilities. 
It is supposed, of course, that the business 
will be placed in some company or group of 
companies not at present admitted to Mis- 
Sissippi, as it would have been unnecessary to 
have opened an office out of the State to form 
a connection with the companies duly licensed. 
On the other hand, it is not thought that the 
new firm was successful in interesting any of 
the companies who are parties to the anti- 
compact suit, as only four of the companies 


who are defendants in the suit are at present 


writing over the counter in Memphis and New 
Orleans, and they are already represented in 
general agencies in those cities. 


Illinois Tax Case Decided 
The Supreme Court of Illinois has rendered 
a decision requiring that companies pay tax 
on full premium receipts. 


4 


Business Insurance Instructor 

Under the above title, the Forbes Lindsay 
Sales Service has issued a book of 113 pages 
which treats of the need for business insurance 
as a protection for the credit and permanence 
of a going business, and the policy forms ani 
methods of selling such insurance. 

Not a great while ago The Spectator Com- 
pany published a book of 114 pages on Business 
Insurance, written by Forbes Lindsay, which 
has been and still is regarded as the standard 
work on this subject, and has enjoyed a very 
wide sale. It describes business insurance and 
its uses; methods of selling business insurance; 
business insurance and credits, etc., and als 
gives form letters to aid in selling such insut- 
ance. 


—J. A. D. Johnson, convicted in Cass county, Tes. 
of arson and sentenced to two years in the penitentiary 
has appealed his case to the Court of Criminal Appeals 

—The maximum good fire record credit of 15 pet 
cent off the final rate was awarded last week by the 
Texas State Fire Insurance Commission to the tows 
of Bronte and Magnolia Park. During the last three 
years Bronte had no insurance loss and Magnolia Patk 
had a loss ratio of .818 during that period. 
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crease in the Middle West, but have 
been checked in New York city and in 
New England. The fluctuation in costs 
of labor and materials in New York, and 
the scarcity of skilled workmen, have un- 
settled building conditions there, and the 
steady general demand for materials has 
made dealers backward in quoting prices 
for future delivery. Under these condi- 
tions, builders are hesitant as to the un- 


Ne building projects continue to in- 


dertaking of new operations, particularly 
as no settlement has been reached be- 
tween buliders and workmen regarding 
future wages. The outlook seems favor- 
able for increased construction, however, 
when wage settlements are reached. 
— ‘H the fire loss in June 
last, as computed by the Journal of 
any 





Commerce, lower than in 
month since May, 1921, it was well in ex- 
cess of $24,000,000, and brought the to- 
tal for the first six months of this year 
up to nearly $193,000,090 or at an annuai 
tate of $386,000,000. If this burning 
rate should the 
mainder of this year, the property loss 
in 1922 would exceed that of either 1921 
or 1920, according to the figures of the 
Journal of Commerce, by more than 
$50,000,000. Greater New York, the 
organ of the Merchants’ Association of 
New York, recently commented upon the 
terrible loss by fire experienced in this 


Was 


continue through re- 


country, and said that “this loss consti- 
tutes a burden upon the entire commu- 
nity, and it should be resented as such.” 
It is time that public sentiment should 


become aroused in opposition to fire loss, 
and that a greater degree of responsibil- 
ity should attach to the owners of prop- 
erties where fires orginate, particularly 
if carelessness can be shown. It is stated 
that 75 per cent of American fires are 
preventable, and public authorities, who 
generally make the best possible provi- 
sion for fire extinguishment, should take 
a greater interest in the prevention of 
fires. 





THIRTY YEARS OF LIFE INSURANCE* 
7... years ago there were fifty- 

three old line legal reserve life in- 
surance companies operating in the 
United States. The combined companies 
had total admitted assets amounting to a 
trifle over $840,000,000; they had a 
premium income of $100,300,000, and in- 
surance in force amounting to a trifle 
over $3,400,000,000. Contrast this with 
the year 1922, when there are over 290 
companies having total admitted assets, 
Dec. 31, 1921, of over $8,100,000,000, a 
premium income of over $1,500,000,000 
during the year and insurance in force 
amounting to about $46,0c0,000,000, and 
we have an idea of the magnitude and 
growth of life insurance during the past 
three decades. Salesmanship, advertis- 
ing and various extraneous items have 
contributed in no small way to this great 
increase, but the fact that the funda- 
mental and underlying principle of life 
insurance tends to the betterment of the 
human race in its entirety and is benefi- 
cial to the individual, whether he be a 
policyholder, a beneficiary, or a member 
of the beneficiary’s or policyholder’s 
family, assures its growth. We find that 
during 1921 there was about $850,000,- 
000 paid to the policyholders of old line 
life insurance companies. This means 
that almost one hundred thousand dol- 
lars was disbursed every hour in the en- 
tire year by the life insurance companies. 
When it is further considered that the 
these payments either allev- 


majority of 
iated suffering occasioned by death, or 
lessened a finaricial stringency through 
dividend payments or cash values, or 
lessened the burdens of old age through 
endowment maturities, we can very read- 
ily see why life insurance is held so 
dearly by the majority of the people of 
America. 

‘ Copyright, 1922, by The Spectator Company, New 

Ork. 
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Of the fifty-three life insurance com- 
panies doing business thirty years ago 
thirty-seven of them are still actively 


engaged in busines 


SS. 


Five of these are 


industrial companies, and are eliminated 
from the table shown herewith, “Synop- 
sis of Life Insurance for Thirty Years,” 
which shows the principal items from the 
statements of twenty-eight of the oldest 
leading American old line life insurance 


companies for a period of thirty years. 


TEN YEARS’ GROWTH, 1912-1921 














Premium Total Paid Policy- 

YEAR Receipts Income holders 
1921.... $1,525,190,468 $1,944,215,398 $835,063,873 
1920.... 1,421,304,783 1,796,202,403 763,988,692 
$99S.... 1,209,427,705 1,555,053,657 741,507,787 
EOS... 1,081,492,533 1,335,857,015 711,146,578 
1917 928,241,141 1,248,097 ,522 589,914,782 
1916 1,123,369,937 555,171,002 
| Se 1,040,629,940 544,148,776 
1914 980,583,878 507,587,371 
TOTS... 922,353,196 468,026,306 
1912 891,846,017 446,899,691 

Increase 
in 10 yrs. $892,839,895 $1,109,264,728 $420,766,727 
YEAR Admitted Assets_ Surplus Funds 
PEGs ee sbacucanwaeas $8,067,670,736 $810,036,835 
ROA és oacicnaseawuwes 7,390,972,036 777,478,047 
HONS ee 6,808,582,146 726,111,276 
WOE atccancaheawaned 6,427,805,355 709,656,179 
NOUR ooo sates 5,913,831,374 747,193,049 
BORG ek cancececedacee 5,548,337,755 699,852,628 
NURida cd aceaa ecg dua ae 5,186,591,538 661,859,072 
BE Be oe oe an owmeece 4,934,966,538 661,914,336 
TOE Siicso0 ed caSondnwes 4,654,509,892 622,117,868 
NOt eawcucccndmencsaks 4,405,811,352 620,435,541 
Increase in 10 years. $3,904,521,446 $206,702,011 
ORDINARY INSURANCE 

Amount Written Amount 

YEAR and Paid For in Force 
Oe, Saag eae Rae eae $7,354,084,53 37,866,241,274 
SOG rss 3 cae asas 8,894,277,569  35,043,139,095 
EER sas ceaeesceenes 7,410,826,004 29,392,249,952 
BPR apes cecennwes 4,708,186,463 24,287,845,010 
EGRtetaceaetecwones 3,981,347,386 22,020,824,197 
NGiG@udewecsavewacds 3,268,352,918  19,828,695,011 
WONG ois woada cues 2,636,998,929  18,337,491,225 
1 fC ee rae 2,496,790,468  17,465,975,852 
NON Ss cues cease ast 2,535,708,239  16,603,778,200 
NOM socoeeovens 2,402,765,969  15,547,625,46f 






Increase in 10 years. $5,252,184,082 $23,289,109,777 


INDUSTRIAL BUSINESS 





Amount 

YEAR Amount Written in Force 
1 t ) See pies one $ 2 3: $7,707,635,393 
GO case 1,438,024,356 6,935,123,526 
ERE G a dvcadescannees 1,252,833,336 6,153,044,933 
pL: i |. Serer er cae 1,076,715,996 5,562,200,701 
FORE wwewiwewe vanes 990,206,302 4,774,200,641 
PONG ch wes nquererunes 996,299,084 5,168,028,157 
FOU xeev.cccweceonees 952,823,322 4,388,050,222 
ODE. oo ao ec eroaess 845,669,775 4,125,077,816 
(to). Serre ee ce 808,409,561 3,924,130,641 
| bo) > mare er 816,171,539 3,680,750,710 
Increase in 10 years. $986,459,067 $4,282,768,303 


At the beginning of the period, Janu- 
ary I, 1892, the total assets of these com 
panies amounted to $797,379,214. The 
premiums received during the thirty-year 
period amounted to $10,799,156,084, and 
the interest received on investment, 
etc., was. $3,746,476,200, thus giving a 
total income of $14,545,532,284. Dur- 
ing the period mentioned the companies 
listed paid on account of policyholders 
alone $7,843,988,672. The sum of $2,- 
955,067,412 denotes the excess of pre- 
mium payments by policyholders over the 
amount received by them from the com- 


panies. On January 1, 1922, the total 
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The Accumulation Policy 


AN IDEAL COMBINATION 
OF 
INSURANCE WITH INVESTMENT 


SPECIMEN RATE 
$10,000 AGE 35 $319.00 


TABLE OF SURPLUS ACCUMULATIONS 





Based on continued annual premiums of................+-+ $319.00 
Pike Teme STIOD SOS TINGS) OF... <x... oc ccc sce 6 eeeseeecces 163.00 

And 4% annual interest after first year on surplus accumu- 
MINUET hak 51a -S Vacs sh saris) ae sas ai lois ote @caterinral sia sist es $156.00 

An. Int. Amount 

on Total Payable 

End of Excess Accumu- Accumu- In Case 

Year Paid lations lations of Death 

$624.00 $26.50 $688.90 $10,688.90 

10 1,404.00 66.00 1,716.90 11,716.90 

15 2,184.00 114.10 2,967.70 12,967.70 

20 2,964.00 172.70 4,489.40 14,489.40 


The Accumulation Fund, or the interest therefrom, may be used for the pay- 
ment of premiums, or withdrawn in cash at any time. Its use, however, does 
not reduce the insurance benefits specified in the face of the policy. No in- 
terest is required on withdrawals. Any balance in the Accumulation Fund 
at the death of the insured is payable to the beneficiary as additional 
insurance. 


We are also writing a policy covering insurance benefits only without invest 
ment features—Specimen Rate Age 35, $16.30 per $1,000.00. 


Capable Personal Producers Wanted in Twenty States 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 





THE PRINCIPLE 
OF PRE-EMINENCE 





A life insurance company embodies the spirit of pre= 
dominance only in the measure that it bends all jts 
energies in an effort to serve. 


Such is the ideal of ascendancy that has always directed 
the diligence of The Lincoln National Life Insurance 
Company. 


Because of its tireless quest for superiority through 
service The Lincoln Life persists in getting out its buss 
iness in record=breaking time and to offer the most telling 
co-operation to all who 


Cink uP (wir THE (LINCOLN) 


ihe Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character’ 














Lincoln Life Building Fort Wayne, Indiana 


Now More Than $210,000,000 in Force 




















THE 


STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 


MORE THAN 


TWENTY-ONE MILLION 
DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the Sole 
Protection of Policyholders 


PROGRESSIVE $3 CONSERVATIVE 


The Growth of Oak 
The Solidity of Granite 


On Agency Matters Address, 
CHARLES F. COFFIN, Vice-President 














PHILADELPHIA LIFE 
INSURANCE COMPANY 


SUPERVISING AGENT 
WANTED 


for 


SCRANTON, PA. 


' Address 


JACKSON MALONEY A. MOSELEY HOPKINS 


Manager of Agencies 


Vice-President 


HOME OFFICE, 111 N. BROAD ST., PHILA., PA. 
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SYNOPSIS OF 


1921) of twenty-eight life insurance companies: 


Admitted Premiums 
Name AND LocATION OF Assets Received in 
CoMPANY Jan. 1, 1892 Thirty Years 
Htna, Hartford .......-. $37,393,087 $341,468,139 
Berkshire, Pittsfield...... 5,078,071 71,170,684 


2,176,229 
59,728,546 


62,565,955 


Connecticut Gen’l, Hartf’d 
195,545,851 


Connecticut Mut., Hart f’d 








Equitable, New York..... 133,231,785 1,641,735,081 
Equitable, Des Moines. wie 827,430 63,826,376 
Guardian, New York.... 16,673,743 147,364,982 
Home, New York........ 7,593,930 98,944-747 
Manhattan, New York. 12,870,209 62,558,128 
Maryland, Baltimore..... 1,550,027 9,723,310 
Mass. Mutual, Springfield. 12,239,529 266,427,065 
Michigan Mutual, Detroit. 3,427,238 43,904,818 


48,924,829 
158,124,245 
7,564,149 


573,128,777 
1,666,708,506 
174,476,204 


Mutual Benefit, Newark. . 
Mutual Life, New York. 
National Life, Montpelier. 


2,065,126 
21,946,691 
125,947,291 
48,808,880 
2,358,714 


48,599,712 
224,421,915 
2,241,563,572 
1,050,330,314 
109,265,090 


Nat'l of U. S. A., Chicago 
New England, Boston.... 
New York Life, N. Y.... 
Northw’n Mut., Milwaukee 
Pacific Mut. Los Angeles. 


18,431,984 
10,033,576 
20,839,364 

7,153,638 


11,506,503 


492,656,743 
130,599,310 
261,423,672 
147,614,774 
277,100,424 


Penn Mutual, Phila...... 
Phenix Mutual, Hartford 
Provident L. & T., Phila. 
State Mutual, Worcester. 
Travelers, Hartford 


7,879,959 
6,297,555 
6,706,886 


306,932,813 
57,847,934 
31,151,188 


Union Central, Cincinnati. 
Union Mut., Portl’d, Me.. 
United States, New York. 


Aggregates (28 cos.).... $797,379,214 $10,799,056,084 


admitted assets of these companies was 
$4,865,330,861, or an increase of $4,007,- 
951,047 over the thirty-year period. It 
must also be noted that this increase in 
assets Of $4,067,951,047 was $1,112,- 
884,235 more than the excess of pre- 
mium payments over payments to policy- 
holders. It may be easily understood 
from these figures that during this thirty- 
year period policyholders received or 
were credited with over $110 for every 
$100 paid to the company in premiums. 

There are supplementary tables show- 
ing year by year for ten years the 
growth of the life insurance business in 
the United States. ‘These tables demon- 
strate in a marked way the increasing 
popularity and volume of life insurance. 
The business written in the past three 
years has indeed astounded even those 
who are in touch with this great business 
aid whose intelligent planning has se- 
cured the success of life insurance, which 
initself has tended in a greater degree to- 
ward the advancement of this country 
There 
iso one man or woman in the United 
States, whether rich or poor, married or 
single, old or young, who should not 
realize the benefits derived from the se- 
curity afforded thereby, and endeavor to 
avail of the opportunity to procure such 
Protection to the pinnacle of their paying 
power, 


than any other single business. 


LIFE INSURANCE 


Showing aggregate of premiums, interest on investments, payments to 


FOR THIRTY 





YEARS 


‘y rs, < accumulation of assets it irty y 2- 
policyholders, and ac lat f ts in thirty years (1892 


(Copyright, 1922, by The Spectator Company, New York) 





Interest on Aggregate Excess of PO a for Ratio of 
Investment, Total Income Amounts Paid Premiums Over Admitted Policyholders’ Benefits to 
_, Ete., for <, 4OF to Policyholders Payments to Assets Benelit in Policy- 
Phirty Years Thirty Years in Thirty Years Policyholders Jan. 1, 1922 Thirty Years holders 
$120,448,363 $461,916,502 $260,526,174 $80,941,965 $161 294,989 $123,901.902 112.5 
23'027,907 94°198,591 53,509,547 17,661,137 30,351,611 25,273,540 110.7 
16,015,550 78,581,505 29,424,636 33,141,319 37,481,515 35,305,286 103.5 
102,915,815 298,461,666 211,083,998  —415.538°147 96,204,771 36,476,225 126.6 
578,007,069  2,219.7427150 1,305,840,931 335,894,150 655,301,018 522,069,233 111.3 
15,951,294 79,777,670 24,801,641 39,025,735 39,234,839 38,407,409 99.0 
56,310,583 203,675,565 114,418,637 32,946,345 41,152,050 24,478,307 94.2 
32,120,293 131,065,040 67,272,032 31,672,715 43,222,328 35,625,398 104.0 
28,349,544 90,907,672 58,776,708 3,781,420 19,818,205 6,947,996 105.2 
4,147,111 13,870,421 7,491,825 2,231,485 4,379,522 2,829,495 106.1 
84,602,203 351,029,268 158,349,479 108,077,586 147,090,913 134,851,384 110.1 
14,752,144 58,656,962 30,693,479 13,211,339 15,994,131 12,566,893 98.5 
192,937,048 766,065,825 403,065,492 170,062,285 306,440,102 257,515,273 115.2 
669,461,367  2,336,169,873 1,399,289,838 267,418,668 677,505,499 519,381,254 115.1 
58,050,067 232,526,271 117,888,272 56,587,932 79,756,969 72,192,820 108.9 
17,446,688 66,046,400 28,069,166 20,530,546 21,468,852 19,403,726 97.7 
71,565,859 295,987,774 152,519,580 71,902,335 116,208,826 94,262,135 109.9 
717,014,759  2,958,578,331 1,534,742,156 706,821,416 952,632,139 826,684,848 105.4 
335,822,697 1,386,153,011 747,202,525 303,127,789 507,085,694 458,276,814 114.8 
30,794,421 140,059,511 54,204,465 55,060,625 65,199,251 62,840,537 107.1 
154,199,230 646,855,973 320,256,395 172,400,348 233,985,548 215,553,564 108.8 
43,378,471 173,977,781 87,354,490 43,244,820 62,687,601 52,654,025 107.3 
94,298,589 355,722,261 189,035,638 72,388,034 128,399,518 107,560,154 113.4 
46,230,209 193,844,983 97,722,851 49,891,923 72,219,112 65,065,474 110.2 
88,408,039 365,508,463 119,311,373 157,789,051 163,288,334 151,781,831 97.8 
119,189,387 426,122,200 195,262,709 111,670,104 161,681,751 153,801,792 113.7 
18,410,313 76,258,247 44,677,939 13,169,995 19,020,699 12,723,144 99.2 
12,621,180 43,772,368 31,196,696 — 45,508 6,225,074 — 481,812 98.6 
$3,746,476,200 $14,545,532,284 $7,843,988,672  $2,955,067,412  $4,865,330,861  $4,067,951,647 110.3 
UNDERWRITING AND INVESTMENT | branches. Panics have an adverse effect 


PROFITS AND LOSSES OF CASUALTY 
AND MISCELLANEOUS COMPANIES 
IN 1921* 

IRE insurance companies are always 

subject to the possibility of heavy 
losses. Life insurance 
companies have constantly before them 
the possibility of death-dealing pandem- 
both of 
branches, the sources of calamity being 


conflagration 


ics. In the cases of these 
known, safeguards against them may be 
at least attempted. In the case of mul- 
tiple line casualty companies there are so 
many angles from which they may be at- 
tacked that a public catastrophe of any 
nature may preclude the prospect of 
profit from their combined underwriting 
transactions by piling up an unusual loss 
on one department. A conflagration may 
cause heavy losses in their plate glass, ac- 
cident and steam boiler departments. An 
epidemic seriously affects their health de- 
partments. A “crime wave” raises the 
loss ratio in their surety, fidelity and 
burglary branches; railroad catastrophes, 
other disasters are 
bugbears for their liability, accident and 


storms, floods and 
workmen’s compensation departments; 
explosions not only directly embarrass 
fly wheel and steam boiler insurance, but 
also the plate glass and general liability 


* Copyright, 1922, by The Spectator Company, New 
York, 








on credit, fidelity and surety and all their 
various kinds of liability insurance. In 
fact, there is no serious disturbance 
which might cause death or damage 
property which will not cause loss to a 
casualty company. A good year in the 
casualty business is one during which 
there have been no exceptionally destruc- 
tive incidents to mar the country’s 
progress, 

It is, therefore, interesting to note that 
the combined underwriting experience of 
the 100 leading insurance companies 
classified as casualty and miscellaneous, 
during the year 1921, shows an under- 
writing profit of 1.6 per cent. This is the 
best showing since 1910, when 49 com- 
panies with an earned premium of nearly 
$80,000,000 showed an_ underwriting 
profit of 3.6 per cent. During a 19-year 
period the total underwriting profit re- 
ceived by the leading companies was .7 
per cent. Were it not that careful man- 
agement is exercised in the transactions 
of the casualty companies, undoubtedly 
there would be no means of obtaining 
financial support for the carrying on of 
the enterprising work done by these com- 
panies. Indeed, so great are the ramifi- 
cations of the casualty insurance com- 
panies that it is safe to say that every one 
in this country would, in some manner, 
feel the deprivation if business enter- 
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N Blackstock, Pres. 





Emil Johnson, Secty. 


COMPLETE COVERAGE 


Automobile 
Insurance 


Juternational Jndemnitp Co, 
Home Office: Los Angeles 























QUALITY INSURANCE For Preferred Risks 


Our new accident policy—the 
35th ANNIVERSARY 


gives all the usual coverage demanded by live salesmen (and buyers) and, 
in addition, has a new liberal and strong selling inducement in its provision of 
DOUBLE DEATH BENEFIT for accidents occurring while riding in 
PRIVATE or PUBLIC AUTOMOBILES 


20 per cent. of all accidents reported are Auto Accidents 


and no class of risk is more exposed to this hazard, through constant use, 
than the Preferred risk. They will want this policy. 


THE PREFERRED ACCIDENT INSURANCE CO. 





KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 


























UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE CGOMPANY 
31 SOUTH WILLIAM STREET 
New York 
MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 














Surplus to Policyholders..... . «0.0... 060000 


Wm. 
B. C. Lewis, Jr., Secretary 
J.C. 


INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 
Reserve for Unearned Premiums............... $1,149,297.48 
POMSER MMSE LERCH cid circle Winws w 10 Sie 'o70.cis oie aversselels sis: graseyercie 257,293.41 
Cat Rees ee eer $500,000.00 
Re IN RNE oie aa orci is we sie overs ts ewisraeie ous ee 988,687.75 


1,488,687.75 


Total: Assets. .......4 $2,895,278.64 


E. B. Addison, Vice President 
Wm. Palmer Hill, Asst. Secretary 
J. M. Leake, General Agent 


H. Palmer, President 


Watson, Treasurer 





---poor risks vs. good 


It is well known that the hazardous conditions brought 
out as the direct cause of the recent Arverne, L. I., conflagration 
exist in many other localities. Flimsy frame construction, 
inflammable roofing, congestion and lack of fire breaks, could 
easily have been diminished if some thought had been given 
to fire prevention and protection against conflagration. 


In other words, this catastrophe points out strongly the in- 
adequacy of the present building laws which can and should 
be remedied by public sentiment. The property owner, once 
fully aroused to the ever present fire hazard, will see to it 
that his home and community are made safer by the adoption 
of your fire prevention suggestions. 


Fidelity-Phenix engineers and inspectors try 
hard to be advisers in helping our agents 
make bad risks good. Ask about the Fidelity- 
Phenix engineering and inspection service. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York 


HENRY EVANS 





Chairman of the Board CASH 
CAPITAL 
C. R. STREET 
President $2,500,000.00 
Chicago Montreal San Francisco 




















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . .  $1,250,000.00 
Net Surplus, ... . $2,840,571 
Surplus to Policyholders, $4,090,571 





WESTERN DEPARTMENT 
NEAL BASSETT, V,P. and Mgr. 
W. T. BASSETT, Ass’t Manager 

CHICAGO, ILL. 


‘EASTERN DEPARTMENT 
D. H. DUNHAM, President 
JOHN KAY, Vice-Pres. 
A. H. HASSINGER, Sec’y 
NEWARE, N. J. 
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THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 
The real strength of an insurance company is in the conservatism of its man- 

agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. ‘ 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary Cha;les W. Higley, Vice-President 

William Morrison, Asst. Secy. 

Home Office, Hanover Bldg., 34 Pine St., New York 








WESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY 1, 1922 
Si a 
SURPLUS IN UNITED STATES........... $1,599,555+35 
TOTAL LOSSES PAID IN UNITED STATES 

FROM 1874 TO 1921 INCLUSIVE........$50,129,109.21 


_———— 











THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 
ACCIDENT = —= i \\ieeee4 CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 


Established 1869 


LONDON GUARANTEE & ACCIDENT 00., Ltd., Ewetano 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 

STOKES, PACKARD, HAUGHTON & SMITH, ¥ ta Ph 
Resident Managers 434 Walnut Street, Phi'adelphia, 

ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mast 
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prises should cease to be protected by 
casualty insurance. The extent of such 
protection is indicated by the fact that 
there are about 50 branches of casualty 


' and miscellaneous insurance, the prin- 


cipal ones being workmen’s compensa- 
tion, liability, accident, surety, automo- 
nile liability and property damage, fidel- 
ity, burglary, health, plate glass and 
seam boiler insurance. 

During 1921, 167 casualty companies 
of the United States received the sum of 
$66,446,829, and paid losses amounting 
to $227,047,084. Their total 
amounted to $2,922,161,890. 

This record contrasted with 20 years 
ago, when there were 62 companies with 
assets of $80,358,311, and a premium in- 
come of $31,981,079, and loss payments 
of $12,590,500, proves the exceptional 
growth of casualty insurance. It 
is axiomatic that all vendors of the neces- 
sities of life must receive adequate re- 
tums for value given. It is, therefore, 
of the highest interest to every one that 
adequate rates be paid these insurance 
companies to make it attractive enough 
for investors to maintain capital for 
their continuance of this business. 

The table presented herewith gives the 
wderwriting and investment profits and 
losses of 100 leading casualty and miscel- 
laneous companies during 1921. The 


assets 


Number of 


YEAR Companies 

MI Scat alecnn cans Gopoe vine oko eaxcerdlae aes 100 
MMSE a ark kone rsvase al s- wo wee Wotnioce es 100 
PERL ascls sieisels viis/eG devia Sewanee kre 94 
MUS a ocaxals oi oa. os tsac gre acs iw iocave signe 94 
Meets ec 6ss10' sci 6: 6s u.8 isl ase Hoare. «MOK o Ce Veie 88 
ASS Cor area inn eee pay where 86 
BU aa iia cise 6 gies «clos eforeiscale era 160s Pee 74 
MMC: vi'e/70'0) di hahars sGelatnlcse wee asicnniD wots 71 
ME Saisie cu bai crsin a etter ale aieanere Oates 60 
MRT e riiecie sino ook oa eee er ue 69 
MN AC Aca ad sista ccicacoetemeabe 55 
MO es sis. Yoia © o(alav aria: syeiah'oss\wiecaioralsbeverscecea 49 
MM iain ics ccsrcave a ecasamierers vane nee 50 
MDa ithe o.clsrcs dlaltiea oui Ade eans 49 
MNES ie as dastuxais doar aleaves bie ecasai ora ore 47 
MM ely TEs ch Sats aia scraagveasti ecole ticcco was 42 
BRM taiske sce siccten chao eee ee aaa 38 
Mae oiacd occa rag ectate aisle eae 39 
MR olf ciccc siockciccho INCE Oe ORO or 39 

Totals and averages (19 years).. 65 


—_—— 


* Underwriting income earned. 





table shows that during the year the com- 
panies had a combined underwriting in- 
come of $423,296;487, while the total 
underwriting losses and expenses in- 
curred amounted to $416,500,365 ; giving 
a profit of $6,796,122, or a ratio of 1.6 
per cent. 

For purposes of closer comparison, the 
companies are grouped in the table ac- 
cording to the general or predominating 
class of business transacted by them, and 
separate totals are given for each of these 
groups. The table shows that 52 mul- 
tiple line writing companies had an 
earned premium of $332,075,841, yield- 
ing an underwriting profit of $4,824,877, 
or 1.5 per cent. Thirty-one accident and 
health companies had an underwriting in- 
come earned of $38,231,917, or a profit of 
2.4 per cent. The fidelity and surety 
companies, six in number, had an under- 
writing loss of $10,018 on an earned in- 
come of $38,372,212. The four plate 
glass companies, with a total underwrit- 
ing income earned of $5,969,054, had an 
underwriting profit of $755,306, or 12.6 
per cent. The miscellaneous group con- 
tains one credit company with an under- 
writing loss of 6.4 per cent, a steam 
boiler company with a profit of 7.0 per 
cent, a live stock company with a loss 
of 9.8 per cent, two title insurance com- 
panies with profits of 11.8 per cent and 





Underwriting Ratio of 

Earned Profit (+) Profit (+) 

Premiums or Loss (—) or Loss (—) 

$423,296,487 +$6,796,122 +1.6% 
386,871,317 +714,295 See 
*300,749,419 +3,105,712 +1.0 
*262,454,997 +3,027,647 +1.2 
*204,573,262 +908,365 +0.4 
*164,379,571 —1,367,621 —0.8 
*137,485,916 —696,310 —0.5 
*131,341,944 —2,854,560 —2.1 
*119,598,934 —774,629 —0.6 
*105,518,118 —697,374 —0.6 
*89,848,428 —406,510 —0.4 
*79,906,227 +2,886,770 +3.6 
71,032,888 +1,179,567 +1.6 
64,417,442 +2,508,964 +4.0 
59,808,622 +2,354,297 +3.9 
52,232,010 +2,158,635 4A 
46,511,632 —239,742 —0.5 
43,256,375 +175,916 +0.4 
37,709,506 +1,062,422 2.3 
$2,780,993,095 +$19,841,966 +0.7 


19.7 per cent, one medical protective 
company which showed a loss of 1.2 per 
cent, and one automobile company which 
had a profit of 3.3 per cent. 

A supplementary table is also present- 
ed which gives the totals and averages 
for 19 years, embracing the results of the 
transactions of the companies year by 
year. This table shows that the com- 
panies had an underwriting income 
earned during the 19 years shown of 
$2,780,993,095, on which there was a net 
underwriting profit of $19,841,966, or .7 
per cent. 

(Table on page 29) 
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KkEINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


PHILADELPHIA NOTES 

Pennsylvania Federation Slogan Contest. 
—John B. Morton, vice-president of the Fire 
Association; W. H. Kingsley, vice-president 
and recently-elected manager of agents of 
the Penn Mutual Life Insurance Company; 
John W. Donahue, resident manager of the 
Maryland Casualty Company, and Hon. Thos. 
B. Donaldson, Insurance Commissioner of 
Pennsylvania, have accepted their appointment 
as judges to serve in the Slogan Contest now 
being conducted by the Insurance Federation 
of Pennsylvania, and closing September I. 
Short slogans indicating the purpose of the 
insurance business or the Insurance Federa- 
tion should be submitted by any one engaged 
in business to Slogan Editor, Room 217 Forest 
building, Philadelphia. Fifty dollars in gold 
will be the first prize, with six other cash prizes 
for the next best slogan submitted. The judges 
selected are certainly a capable group and well 
chosen. 

Plans Pennsylvania Federation Week.— 
Walter A. Munns of the Curtin & Brockie 
office here, who was recently elected a director 
of the Insurance Federation of Pennsylvania, 
has been appointed by Jere H. Barr, president 
of that organization, to head a committee to 
plan and conduct the work incidental to In- 
surance Federation Week to be observed in 
Pennsylvania from October 9 to 14. 


CHICAGO AND THE WEST 
Firemans Fund and Home Changes.— 
R. V. Prendergast, special agent of the Fire- 
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FINANCIAL STATEMENT OF 


The Northern Indemnity Corporation 


Home Office 
154 LOUIS STREET Loss 


In 


GRAND RAPIDS, MICHIGAN at 


ance 
total 


December 31, 1921 1920, 
Be! 


ADMITTED ASSETS LIABILITIES sail 


Mortgage Loans.. cele seGwae Ss eei wo eeeec s Gee aneIOU Unearned Premium Reserve..............+.++» $31,800.15 a hea 
Government Bonds. . erates 92,900.00 Reserve for Claims.. : Sagal serpsteta dete) 14,183.06 India 
State, County and Municipal | Bonds. ..... 119,000.00 Estimated Adjusting Expenses. . : 756,26 
First Mortgage Bonds.. miseper use terses 37,650.00 Commissions on Premiums in Course of Collec- Fred 
War Savings Stamps. . Ley eve en Lao 288.50 tion. Z SARE EARS PR A ae Birt Neva 6,833.65 conte 
Cash in Banks and Office.. Be Pareeacte recs oxSen 56,905.94 Miscellaneous. . PE ee ar ry 2h noe eve 2,995.03 Th 
Deposit with Texas Agency.. at nee 1,000.00 stiessiipgiaa mi 
Premiums in Course of Collection.............. 21,318.38 Total Liabilities exaent sama. ctswcesees POO OOREED wi 
RIS iitdaec ais tp ancvenacnaxis 6,346.56 Fully Paid Capitel.. eer a ber 
Surplus.. Seana SRI ee 68,597.36 were 
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$445,409.38 $445,409.38 000 i 
842, 
Total Capital, Surplus, and Reserves for Protection of Policyholders, $434,824.44 Be 


Specializing in Automobile Liability, Property Damage and Collision, and Excess Insurance. bs 
pecte 
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Agents Wanted In: 


Iowa, Kentucky, Indiana, Michigan and Illinois H 
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—HowTo Sell It’ ||= 


ERE’S A BOOK “chock full” of the aks 

newest there is in life insurance salesman- 
ship—the actual methods; plans; suggestions; Des 
money making, sales-producing ideas of the fi 
most successful salesmen. Ais interesting as vith 
it is helpful. Not the theory of one man but heen a 
the compilation of experiences of nearly a ss 
hundred star producers. They tell you how a 


they do it. Get this book of good things. ee 
most 
re t 


ABSORBING AND INTERESTING heen 
$1.00 postpaid 




















THE ADJUSTER’S MANUAL 


y 
C. H. HARBAUGH, M. D. 


Expert Examiner and Adjuster 


Entirely Rewritten, Illustrated and Greatly Enlarged. 

This new edition retains all the valuable features of 
this well-known book. Each page has been slightly 
enlarged and over one hundred pages of new matter 
added. Each article on diseases contains an additional 
paragraph under a new heading and forty-four entirely 
new articles on accidents and diseases have been added. 

In addition to these new articles, this new second edi= 
tion contains tables of the bones of the body, the muscles 
and their functions, and a glossary of medical terms— 
seventeen hundred medical words commonly used in the 
accident and health insurance business being explained. 
It contains a new index, so complete that anything can 
be found in the book without trouble. 

The new second edition of The Adjuster’s Manual will 
prove extremely valuable to all claim adjusters and is 
ents in any office settling accident and health 
claims. 


Price, in Flexible Leather Binding, $3.00 


A liberal discount will be allowed on orders of one hun- 


dred or more copies. Des 


a fire | 
The Insurance Field Co. ield of 


Incorporated Proper 


Box 617 Louisville, Ky. ported 
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tadio ¢ 
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Published by 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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INDIANA PREMIUMS LESS 


023,885 in 1921, Reports 


d $2, 
Drape Show 





TOTALED $14,137,343 





Losses Last Year Amounted to $7,702,494 
IypANAPOLIS, IND., July 11.—Premium re- 
ceipts during 1921 of the 161 stock fire insur- 
ance companies doing business in Indiana 
iotaled $14,137,343, OF $2,023,885 less than in 
1920, according to figures compiled by Thomas 
s. McMurray, Jr., State Insurance Commis- 


sioner. The figures were compiled for use at 


a hearing this week on petition of a number of 
Indianapolis business firms for a 50 per cent 
reduction in rates on fireproof buildings and 


; contents. 


The figures show the companies’ losses in 
gat as $7,702,494, OF $316,577 less than the year 
before. The aggregate operating expenses 
were given as $6,234,000. The 1921 net profits 
amounted to $201,000 as compared with $1,611,- 


| 0 in 1920. Farm losses increased in 1921 to 


{842000 from $636,000 the year before. 

L. T. Hands, Michigan State Insurance Com- 
missioner, and Thomas Donaldson, Pennsyl- 
yania State Insurance Commissioner, are ex- 
pected to attend the hearing on the petition of 
the Indianapolis business men. 





H. M. Jacob Joins National Liberty 
Henry M. Jacob, who has for several years 
had charge of the North British and Mercan- 
tile group in the territory south of Essex county 


| inthe State of New Jersey, has been appointed 


State agent by the National Liberty Insurance 


| Company, New York, and in his new connec- 


tion will cover the entire State. 

In acquiring the services of Mr. Jacob, the 
National Liberty has secured another high- 
grade field man, who has not only the benefit of 
ai extensive experience and wide acquaintance 
bit who possesses the gift of making friends 
among the agents. He will take up his new 
duties on July 15. 


lowa Fire Loss Startling 

Des Motnes, July 11.—State Fire Marshal 
J. A. Tracy has been contemplating the fire 
losses in Iowa for the first six months of 1922 
with alarm. And no wonder! For the total has 
ben an average $1,000,000 per month, or $1,- 
5,000 over the first six months of 1921. 

believe that the financial situation has been 


atemptation to incendiarism. We have investi- 


ay a4 great many fires this year that we have 
en satisfied have been due to firebugs, but in 


- instances we have not been able to pro- 
lee the proof. Requests for investigation have 
el more numerous than ever before. 


Radio Outfit Causes Fire 

Des Mornes, Ia., July 10.—That radio has 
‘tre hazard is the newest development in the 
'eld of air telephony. A fire caused by an im- 
Properly grounded receiving set has been re- 
Ported to State Fire Marshal J. A. Tracy of 
lowa, This has caused him to issue warning to 
radio operators to be sure that their wires are 
Properly grounded to throw off lightning and 
charges of static electricity. 





OF LOCAL INTEREST 





Aetna Companies Add New Line 

The Inland Marine Department of the Auto- 
mobile Insurance Company of Hartford, Conn., 
is now issuing an All Risk Radium policy and 
is authorizing its agents to solicit this business 
from radium owners. 

There is a growing field for this sort of 
business. Every day the number of radium 
owners is increasing. Physicians, surgeons, 
hospitals and clinics possess this valuable ele- 
ment which may be in the form of needles, 
tubes or plaques, the holdings running any- 
where from 50 to 250 milligrams, representing 
an investment of from $6,000 to $30,000. 

Fred W. Kentner Opens Office 

I, W. Kentner, former vice-president of the 
Hudson Insurance Company, has opened his in- 
surance office at 118 William street and has 
been “at home” to his many friends during the 
past few days. Mr. Kentner now represents 
the Alliance of Philadelphia, The Star of 
America, Rhode Island of R. I. and the Na- 
tionale of Paris. He is assisted by Valentine 
Burns, formerly associated with the Central 
Fire Office, who is in charge of the city under- 
writing, and Richard S. Kissam. 

A. L. Libman Reorganizing 

A. L. Libman, Inc., of 30 West 57th street, 
New York, is being dissolved and a new cor- 
poration, to be known as Arnold Rothstein, is 
being formed*to take over the business. Al 
Gates, prominent in the insurance fraternity, 
will become vice-president and general manager 
of the new company. 


New Tourist Baggage Policy 

A new form of policy, more clearly defining 
the coverage, has been approved by the Tour- 
ist Baggage Insurance Conference and will be- 
come effective October 1. The new form will 
be no more restrictive than that formerly used. 
It is already being used by several of the com- 
panies. 


Mrs. D. M. Darby Dead 

David M. Darby, senior member of the firm 
of Darby, Hooper & McDaniel, is receiving ex- 
pressions of sympathy from the insurance fra- 
ternity on the death of his wife, Mrs. David M. 
Darby, which occurred last week after a lengthy 
illness. 
Represents London Assurance in Brooklyn 

The appointment of George H. Ross & Com- 
pany of 147 Montague street, Brooklyn, as 
Western district agents for the London Assur- 
ance Corporation, succeeding the William H. 
Kenzel Company was announced last week. 


C. D. Fraser Heads B. W. Lyon, Inc. 

B. W. Lyon, Inc., 201 Broadway, Brooklyn, 
has announced the election of Charles D. Fraser, 
president; W. A. Van Inwegen, vice-president, 
and Thomas J. Fraser, secretary. 


II 


CROP INSURANCE 





Committee to Investigate Expediency 
of Government Entering Field 





MORE INDUSTRIAL POLICIES IN FORCE 





Death Rate About Same As Last Week, 
Census Bureau Reports 
WasHINGTON, July 11—The appointment of 
a joint committee of three Senators and three 
members of the House of Representatives to 
investigate the subject of crop insurance with 
a view to determining the practicability and 
expediency of creating a Government crop in- 
surance bureau or other agency is sought in a 
resolution introduced in Congress by Senator ~ 
McNary, of Oregon. The committee is to be 
given six months in which to make its in- 
vestigation and report to Congress. Similar 
measures have been introduced in the past with- 
out success and it is not believed that any ac- 
tion will be taken on the resolution. 

* ok Ox 


The death rate of 10.8 per thousand reported 
by the Census Bureau for the week ended July 
I, when 5731 deaths were reported from sixty- 
two cities, having a total population of 27,- 
615,676, was the same as that for the corre- 
sponding week of last year, when 5593 deaths 
were reported from the same cities. The high- 
est death rate was reported from Atlanta— 
21.1I—while the lowest was 5, from Akron, 
Ohio. This is an increase in the case of 
Atlanta and a decrease in Akron, from the 
death rate of the corresponding week of 1921. 

Reports filed by telegraph with the Census 
Bureau by industrial insurance companies show 
50,052,369 policies in force during the week 
ended July 1, as compared with 47,277,512 dur- 
ing the corresponding week of last year. The 
number of death claims was 8244, as compared 
with 7735, and the number of death claims per 
thousand policies in force, estimated on these 
figures, would be 8.6 per year for 1922, against 


8.5 for 192T. 
* * X* 


While the Senate spends the hot weather 
working over the tariff, the bonus and the ship 
subsidy, the House will adjourn, under plans 
now being considered and will reconvene on 
August 8, when it is expected the tariff bill 
will have been passed by the Senate and ready 
for the concurrence of the lower body. 

* * x 


No action will be taken this session on the 
bill introduced by Representative Kelly, of 
Pennsylvania, reducing postal rates on sec- 
ond-class matter. Mr. Kelly appeared last 
week before the House Committee on Post 
Office and Post Roads and explained his meas- 
ure and the benefits which he felt would fol- 
low from its adoption. The bill provides that 
the last two increases in second-class rates be 
repealed, but retains the zone system of bas- 
ing charges. Following the hearings the com- 
mittee announced that it was of the opinion 
that it would be impossible to secure any ac- 
tion on the measure at this session and that, 
therefore, it would be better to postpone the 
whole subject until Congress reconvenes. 
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Collins Farm Mortgages 
Have Been Safe for 
Thirty-Eight Years— 


OR more than a third of a century the most careful investors of America 
have bought Collins Farm Mortgages. And in that time not one has lost 





£5 N= 


a cent of either principal or interest. And they have been agreeably sur- 
prised by receiving checks even before they were due. 


Furthermore, in the last 38 years none of our investors has been compelled 
to acquire title to property through foreclosure. This company on the very 
rare occasions when foreclosure is necessary, repurchases the loan from the in- 
vestor, at its face value and accrued interest, or replaces it with another loan, 
at his option. 


This is only one of many safeguards that make our mortgages so desirable. We 





will be glad to tell you more about our methods. A post card will bring booklets 


or information. 


‘*Thirty=eight years without the loss of a cent 
of principal or interest to a single investor.”’ 
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One of a series of advertisements addressed 
to the insurance men of the United States. 
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STRIKE BRINGS BUSINESS 


Kansas Agents Writing Riot and Civil 
Commotion 





BIG LINES COME EASY 





Qne Topeka Agency Wrote More Than 
One Million Dollars During First 
Week of Strike 

Topeka, Kan., July 10.—The strike of the 
railroad shopmen brought a big business for 
the insurance companies writing riot and civil 
commotion insurance in Topeka. The Stephen- 
son & Webb agency wrote more than a million 
dollars’ worth of business during the first week 
of the strike. 

At Topeka is located the largest general 
shops of the entire Santa Fe Railroad system. 
Around three thousand men are employed there 
normally, although when the strike was called 
there were about 2600 men at work. The Rock 
Island and the Union Pacific have small shops 
in Topeka also. 

Topeka is the home of several large con- 
cerns which do a national business. One com- 
pany had approximately three hundred cars in 
transit and other companies had _ smaller 
amounts of business on the railroads. In addi- 
tion they have large plants here and switch 
tracks leading to their plants. In some in- 
stances where private cars are owned the 
Santa Fe does the repair work for these com- 
panies. 

In addition to the heavy lines written for 
the manufacturing and produce firms the in- 
surance men with agencies handling riot and 
civil commotion insurance were able to write 
fine policies for many business men in the 
general busness district, and particularly for 
those in what is known as the shop district. 

Will Webb went to work with the line the 
day the strike actually went into effect, and he 
found a ready response of the business men 
generally for‘that sort of insurance at this par- 
ticular time. It has been asserted by insurance 
men that more riot and commotion insurance 
was written in Topeka during the first week of 
July than had ever been written in the entire 
State at any time. There is quite a general 
feeling that the strike may develop into more 
or less serious trouble at various shop centers 
in the State. No information is available as 
to how well agents in other towns have been 
writing this insurance during the last week, but 








Further restriction of immigration is sought 
by Representative Johnson, of Washington, in 
a bill which he has introduced in Congress 
which would limit the number of immigrants 
admitted to the United States after June 30, 
1923, to 600 and 2 per cent of the population 
i this country of aliens of similar nationality. 
The present law provides for the entrance of 
3 per cent of the present alien populations and 
for the admission of certain excepted classes. 
These exceptions would be eliminated under 
the bill and the entry of 600 persons substituted. 
It is further provided that 50 per cent of all 
aliens coming into the United States shall take 
Passage in American ships. 


it is known that the general and special agents 
have urged their local men to get busy with 
business men who need that sort of insurance. 
At a time when there is a big strike the in- 
surance is easy to sell, but agents assert that it 
takes a good deal of argument generally to 
sell the line except to business houses which 
have experienced losses in previous outbreaks. 


Shows Enterprise in Rain Field 

Fred S. James & Co., United States man- 
agers for the Eagle Star and British Do- 
minions, and Urbaine, and managers for the 
Colonial Fire Underwriters, National of Hart- 
ford and General Fire, pioneers in the rain 
insurance field, have again demonstrated their 
enterprise by posting a weather chart in the 
window of their brokerage department at 123 
William street. The bulletin board, which is 
changed daily, reads: 





PLUVIUS DEPARTMENT WEATHER 
CHART 
WIND 
Velocity per Hour 
BAROMETER 


TEMPERATURE 
Max. Yesterday Min. Last Night 
HUMIDITY 
9 A. M. Yesterday 
PRECIPITATION 
Last Night 
9 P. M.—9 A. M. 


Direction 


9 A. M. Today 
Yesterday 
9 A. M.—9 P. M. 
FORECAST 
1922 


Today Tomorrow 


For 











National Union’s Capital to Be Increased 


The stockholders of the National Union Fire 
of Pittsburgh on Tuesday voted to increase 
the capital of the company from $1,500,000 to 
$2,000,000, by sale of 5000 shares (par value 
$100 each) at $175 per share. The new stock 
will be offered to present stockholders. The 
original capital of the National Union Fire 
was $200,000 when the company began business 
in 1901. It has since been increased as fol- 
lows: In r1go1, to $500,000, the paid-in surplus 
having been $250,000; in 1902, to $750,000. In 
1906, $1,050,000 of surplus was paid in by 
stockholders, and in 1909 the capital was in- 
creased to $900,000, $75,000 premium being 
added to surplus. In 1911 the capital was in- 
creased to $1,000,000, and $60,000 of premium 
was paid in on the new stock sold. A further 
increase to $1,300,000 was made in 1920, $150,- 
000 of premium being paid in, and in 1921 the 
capital was still further increased to $1,500,- 
coo, and $100,000 of premium was added to 
surplus. 


New York State Fire to Enter Mississippi 

Jackson, Mrss., July 11.—The definite 
knowledge that there would be no decision in 
the anti-compact suit for several months seems 
to have had a tendency to stabilize conditions 
in Mississippi, and it is now apparent that 
there will be several entries by fire insurance 
companies within the next few weeks. W. P. 
Nelson of Memphis, representing the general 
agency of W. L. Nellson & Co. of that city, was 


13 


in Jackson Monday. Having filed with the In- 
surance Department the statement of the New 
York State Fire of Albany, and having paid 
the entrance fee for admission of that com- 
pany, Mr. Nelson will at once make a number 
of agency appointments throughout the State. 


Move to Oust Commissioner Henry 

Jackson, Miss., July 11.—Steps were taken 
last week by Governor Russell to remove In- 
surance Commissioner T. M. Henry. Late 
Monday afternoon Governor Russell, through 
his attorney, the Hon James Cassedy of Brook- 
haven, filed guo warranto proceedings in the 
Circuit Court of Hinds county. Process was 
immediately served on the Insurance Commis- 
sioner, and following this Mr. Cassedy and the 
Hon. George Butler, representing Mr. Henry, 
held a conference and agreed to have the case 
set for hearing on September 13, which date 
was thereupon named by Judge W. H. Potter of 
Hinds County Circuit Court. Mr. Henry will 
continue to hold office in the interim, 


Peninsular Fire’s Affairs 

The straightening out of the affairs of the 
Peninsular Fire of Grand Rapids, Mich., is 
proceeding under the guidance of Rodgers & 
Rodgers, attorneys, of Grand Rapids. The 
company, they explain, is solvent, but is not 
doing business at present. Securities are being 
disposed of and claims of creditors settled, 
though at some discount. 


SURVEYS 
(Continued from page 9) 
mans Fund and Home Fire and Marine in 
Illinois, has been transferred to the Cook 
county field. The balance: of the State will 
be supervised by H. W. Johnson in the north 
and W. A. Dillen in the south. 


Club Announces Excursion.—The Insur- 
ance Club of Chicago has chartered the 
steamer Florida for the evening of July 26, 
when it will give a moonlight excursion to 
members and their friends. 


President Matre Goes Abroad.—Anthony 
Matre, president of the Marquette National, 
accompanied by his wife, has sailed for Genoa, 
to be away about three months. They will 
visit Italy, France, Belgium, Switzerland, Eng- 
land and Palestine, and will attend the Passion 
Play at Oberammergau. 


Chicago Board Nominees.—The Chicago 
Board of Underwriters will hold its quarterly 
meeting July 13, and will vote on the follow- 
ing nominees for the executive committee: 
John H. Carr, James E. Purnell and Charles 
W. Weisz. 

BOSTON AND VICINITY 

Fire Loss Light Over Holiday.—The 
weather man did more than his share to mini- 
mize fire losses over the holiday. The heavy 
rains of the past month did not let up at all 
over Independence Day. Many of the suburbs 
of Boston that generally show their exuberant 
spirit with bonfires and other dangerous enter- 
tainment did not turn ina single alarm. There 
were no fires of consequence and the Boston 
insurance fraternity consequently feels greatly 
relieved. 
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On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial ‘‘rate-book, set of supplies, and a 
God-bless-you.”’ 


Then there's the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre. 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF Va. 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 William Street 
New York 


Chicago Office 
Insurance Exchange 

















PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


» 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











Seventy-Nine Years of Service 


Our first policy was issued in 1843. 


Up to December 31, 1921, we had paid $1,736,129,- 
572 to policyholders and beneficiaries, and had ac- 
cumulated $675,319,164 for them. Dividends to 
policyholders totaled $361,465,227 in the same period. 


Total insurance in force at the end of 1921, $2,472,- 
651,779. 

Corporations and Partnerships protected by Busi- 
ness Insurance, Inheritance tax provision for large or 
small estates. Philanthropic institutions endowed. 
Income policies for the protection of homes and de- 
pendents. Annuities for the aged. Up-to-date Dis- 
ability and Double Indemnity provisions. 


For terms to producing Agents address 


The Mutual Life Insurance Co. 
of New York 


34 Nassau Street, New York 
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HOME-COMING MEETING 


Missouri State Life Clubs Hold Joint 
Convention 





R. C. NEWMAN HEADS QUARTER 
MILLION 





Vice-President Lawrence Delivers Keynote 
Address 


Sr, Lours, Mo., July 11.—The big homecom- 
ing of all clubs of the Missouri State Life was 
held in St. Louis at the home office of the 
company July 6 and 7. According to reports 
of the club it was one of the most successful 
sales conventions ever given by the company 
and during the business sessions of both days 
the enthusiasm of club members kept the meet- 
ings progressing at top speed. Last year the 
company held four regional conventions, but 
this year the $100,000 clubs and the Quarter 
Million Club. combined for a homecoming in 
St. Louis. 

Robert C. Newman of the St. Louis agency 

was named president of the Quarter Million 
Club, having written the largest volume of per- 
sonal business during the past club year, more 
than $3,900,000. The race for first place was 
very close, Mr. Walsh of Chicago being a close 
competitor to Mr. Newman, but Mr. Newman 
made a spectacular finish during’ the month of 
June, writing a policy every day of the month 
with a total of $647,000 of business during the 
thirty days. Other officers were as follows: 
Edmund Burke, St. Louis, first vice-president; 
James A. Walsh, Chicago, second vice-presi- 
dent; Lorick & Vaiden, general agents, Augusta, 
Ga., third vice-president; James F. Halley, St. 
Louis, fourth vice-president; K. B. Korrady, 
Chicago, fifth vice-president ; Thomas J. Farris, 
St. Louis, sixth vice-president. In the $100,000 
Club, the following men were elected president 
and vice-president, respectively. © Northern 
Division: J. C. Huber, Philadelphia, president ; 
P. J. Gibbons, St. Louis, vice-president. South- 
ern Division: John F. May, Florida, president, 
and W. W. White, Jr., Georgia, vice-president. 
Western Division: J. W. Morris, California, 
president, and W. W. Inkman, Texas, vice- 
president. J. W. Morris of California, presi- 
dent of the Western Division, had a renewal 
percentage of 100 per cent for last year’s busi- 
ness, 

The convention came to order at nine o’clock 
Thursday morning, T. F. Lawrence, vice-presi- 
dent of the company, welcoming the delegates. 
W. Frank Carter, a vice-president and director 
of the company, and a prominent attorney of 
St. Louis, followed Mr. Lawrence on the pro- 
gram. The subject of his address was “What 
St. Louis and Our People Think of You” and 
in his address Mr. Carter made the following 
statement : 

If I were to start my life again, I know of 
no calling that I would rather follow than the 
life insurance profession. You men see the 
benefits of the work you do in such a delightful 
Way so many times,.and while you are working 


you are accumulating something for the years 
to come. I know of no business that ap- 


Proaches philanthropy so much as does life in- 
I want to make a prophecy, and that 


surance, 


is, the time is coming when the life insurance 
salesman shall be sought after instead of hav- 
ing to seek the prospect. Every tendency to- 
day favors a great increase in the volume of life 
insurance to be written. 

One of the interesting features of the con- 
vention was five-minute talks by leading general 
agents and branch managers on “One Incident 
in My Insurance Experience That Left a Last- 
ing Impression.” Two of the helpful expe- 


riences related were those of W. R. Robinson, 


general agent in Philadelphia, who told of an 
experience with monthly income insurance, and 
that of E. B. Thurman, manager of the Cleve- 
land branch, who told of the event which caused 
him to relegate the carefully prepared pro- 
spectus to the waste basket. 

At the first day’s meeting W. E. Bilheimer 
of the Franklin Life Insurance Company in St. 
Louis made the inspirational address, talking 
upon our heritage to-day, sketching the lives of 
the great men of history who have done the 
hard thing which brought out the spirit of 
championship in them, and then touched upon 
the “Father and Son” partnership and its im- 
portance in the world to-day. 

One of the addresses most enthusiastically 
applauded was that of Clinton O. Shepherd, 
actuary, who announced a revision of the 
policy forms, the new policies to be ready for 
issue July 15. There have been a number of 
minor changes tending to clarify and simplify 
the present form, but the principal change is 
in the total and permanent disability benefits. 
The new clause covers any total and perma- 
nent disability occurring after the policy is 
issued and prior to age sixty. The benefit is 
a waiver of premiums and a monthly income 
of $10.00 per month for each $1000 of insur- 
ance. The first monthly instalment is due 
immediately on receipt of proofs of disability. 
Disability which has been total for three 
months will be presumed to be permanent, and 
the monthly income will cease only with the 
death of the insured or his recovery from dis- 
ability. The company is making no change in 
the total disability premium rates now in effect. 

The business session adjourned at 12:45 
P. M., and the delegates, together with home 
office employees, boarded the steamer J. S. for 
an afternoon and evening on the Mississippi. 
The boat trip was one of the most successful 
social events of the convention. The party 
had lunch and dinner aboard the boat, and dur- 
ing the afternoon and evening were enter- 
tained with prize contests and stunts, every- 
one from the officers to the office boys par- 
ticipating. During the evening vaudeville and 
dancing kept the merriment at its height, and 
it proved to be a rousing get together for the 
club delegates and home office people, which 
did much for the success of the convention. 

On the second day Secretary James J. Parks 
opened the meeting with an address on “Co- 
operation Between Home Office and Field,” 
closing his address with an interesting talk 
on “Selection” and the co-operation necessary 
from the field man. 

Vice-President T. F. Lawrence made the 
keynote speech of the second day. 

Following the business program Friday the 
meeting adjourned to the Jefferson hotel, where 
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GUARDIAN LIFE HAS NEW POLICY 


Income Endowment Contract Has Several 
Attractive Features 


The Guardian Life Insurance Company of 
New York has announced a new and improved 
income endowment policy. The features of the 
new policy are: 

If the insured survives the endowment period 
there will be payable to him the monthly in- 
come stipulated in the contract, the unit of such 
income being $10 per month (equal to I per 
cent of $1000—referred to in the policy as the 
face amount). Such monthly income is pay- 
able during the lifetime of the imsured, but 
if the insured dies before one hundred and 
twenty (120) monthly payments (correspond- 
ing toa ten-year period) have been made by the 
company, the remaining payments will be com- 
muted and paid in one sum to the beneficiary 
or to the insured’s estate if no beneficiary sur- 
vives the insured. 

If the insured dies before the maturity of the 
endowment, the amount of insurance payable as 
a claim by death is either the face amount of 
the policy or the cash surrender value thereof, 
whichever is the greater. At the maturity of 
the endowment, in place of the life income, the 
insured has the option of receiving the value 
of the policy in one sum. 

In place of such endowment value in cash 
the insured may elect, subject to evidence of 
insurability satisfactory to the company, to re- 
ceive a paid-up life policy for the face amount, 
and to receive in addition thereto a cash pay- 
ment as follows: 

Disability premium waiver and annuity, as 
well as accidental death benefits, are granted in 
connection with this policy, and it should be 
noted that under our disability clause the dis- 
ability income is payable as long as the insured 
lives and continues to be totally disabled, irre- 
spective of the payment of the regular endow- 
ment income. This means that, should the in- 
sured become disabled prior to attaining age 
sixty and survive the endowment period, still 
being totally disabled, both the disability and 
the endowment income would be paid, unless 
one of the optional methods of settlement had 
been substituted for the endowment income. 








dinner was served. During the afternoon the 
delegates were entertained at a ball game, the 
Cardinals vs. Brooklyn. Rogers Hornsby, 
Jack Fournier and “Doc” Lavan of the Car- 
dinal team are members of the Missouri State 
Life field force, and before the game the mem- 
bers of the Quarter Million and $100,000 
Clubs presented their fellow workers with the 
following tokens of their appreciation: To 
Rogers Hornsby, a platinum Shriner’s pin; to 
“Doc” Lavan, gold cuff links; to Jack Four- 
nier, a diamond ring. Rogers Hornsby was so 
elated over his gift that during the ninth in- 
ning of the game, when defeat seemed certain 
for the St. Louis, he socked the leather into 
the right centerfield bleachers for his twenty- 
first home run of the season, his third hit of 
the day, making the final score 6 to 5 in favor 
of the Cardinals. There was wild cheering as 
this Moslic man proved his mettle. 
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HOW MUCH WILL IT COST? 


“How much will it cost?” sooner or later interrupts every selling talk. Life Insurance Agents who can show the low net | 
premium deposits of Union Central insurance need not evade this question. Estimates of future cost are best based on past | 
performance. Union Central history is full of enviable records demonstrating that our policyholders have benefited over q 
long period of years on account of Union Central Low Net Cost. 


A policy which covers the entire period of the Company’s existence recently became a claim. The exhibit below shows how | 
liberal dividends made possible a most remarkabie return to this insured. 


Policy No. 11. Amount: $2,000. Age: 22. Period covered: Entire Amount of Policy 
Company history, 1867-1921 Additions purchased with $341.83 Dividends 
Premium $83.90. Plan: 10-Payment Life Dividends taken in Cash 


Total Gross Premiums $839.00 Total Cash received by Policyholder and Beneficiary 
Total Dividends 1,065.30 Premium Deposits (less $166.61 Dividends applied) 


Excess of Dividends over Premiums $226.30 Excess Receipts over Deposits 
A booklet further describing this interesting policy will be sent on request. For further information address 


The Union Central Life Insurance Company 
CINCINNATI, OHIO 














SALESMEN WANTED! 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. Liberal Commissions. Both 


Standard and Sub-Standard Risks. 


If You Are Already Writing Insurance Stop That 


Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 
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They Looked Out for the Babies 


By J. I. HarpEn 


The author's original motive in writing the 
lowing story was to make it an insurance 
F a@hortation in disguise. The idea was to show 
S how very thoroughly insurance can be disguised 
ff there is any need for it. At the conclusion 
» of the story the disguise 1s entirely removed. 
hat is, the points are considered in detail in 
ases which are familiar to life insurance field 
em. The reader can begin with the title and 
; “qo onto the end, or he can read the explanation 
frst and then the story: 


' “T want to talk with you about your father’s 
“estate,” explained Herman Krater, offering the 
taller a chair. 

“Rstate!”” exclaimed Oran Hakeman. “Judge, 
my father didn’t leave even a scrap of paper.” 

The judge shook his head as if puzzled. “I 
supposed you knew more about your father.” 

The other smiled somewhat grimly and re- 
torted, “Do you know anything about him?” 

» “Anitem or two. For instance he left a cash 
income of three hundred dollars a month.” 
> The visitor dropped into the chair. “Who's 

ot it?” he gasped. “I haven't.” 

“The Popular Trust Company disburses the 
imcome only, we have nothing to do with the 
‘principal. \Ve are to begin at once and pay 

F your mother one hundred dollars a month as 
long as she lives.” 

“But—” 

q “You and your sister are to receive one hun- 
Sdred dollars a month you have 

ound out something and done it.” 
2 Oran Hakeman’s face betrayed 

Pemotions. “And why did my father hand us 
Pthis?” he inquired at length. 
© The trust officer reflected a moment. “It is 
surmise, but your father may have hoped 
that the program he left for you would give 
you insight which you and your sister lack. He 
ew that you never understood him.” 

"Do we get any hints or suggestions ?” 

“Not in any special sense, but I know that 

opportunity may come to you almost any 

ur if you can see it.” 
“Charity?” inquired Oran. 

“Not charity,” replied the judge. 

As Oran was leaving the trust company’s 

Pbuilding he noticed a woman on her knees, 

psctubbing. He recalled vaguely having seen 
Mer before, but now something prompted him 
10 speak to her. “Why does a woman as good 
Wlooking as you do this?” he inquired. 
@ The woman blushed and replied: 
plooks don’t buy bread.” 


each when 


conflicting 


“Good 


“Can’t you—” 

“My husband made three thousand a year. 
He left me two children and this,’ holding up 
the brush, “to feed them with.” 

Oran remarked that some things are “mighty 
tough” and went to his duties as receiving teller 
of the Large National Bank. 

That evening he told his mother and sister 
of the strange interview with the trust official. 
The mother was pleased over her good fortune, 
but was disappointed for her children’s sake. 
She expressed the belief, however, that they 
would in some way find out their father’s 
SECret. 

“But how?” queried Oran. 

“He left his mark on almost everything he 
Hakeman. ‘‘Why do I 


get my money at once while you and Mary have 


did,” suggested Mrs. 


to solve a mystery?” 
Oran turned to his 

your powerful brain to work, Mary?” 

replied Mary. 


sister. “Can’t you put 

“Dad made plenty of money,” 
“But he made us work as soon as we were 
through high school. Why?” 

“Those queer oil paintings—’ 
mother. 

“They're creepy enough to mean anything!” 
interrupted Oran. ‘“Let’s look at ‘em.” 

The two pictures hung near each other in the 
One showed a gray-haired man sweep- 
ing a street, the other a poorly-clad and 
emaciated woman selling newspapers. Above 
framed motto. “Lest we 


began the 


parlor. 


the paintings was a 
forget,” it read. 

“Was it the art?” meditated Oran. 

“The subjects,” answered Mary. “Dad wasn’t 
strong on any kind of art.” 

“You may be right,” admitted Oran. 
the fact don’t get us very far. Let’s 
about something less disturbing.” 

The receiving teller was usually busy during 
banking hours but now and then the line of 
depositors dwindled. During a lull one morn- 
ing a well-dressed, energetic, looking man ap- 
peared at the window. “About ready, Oran?” 
he inquired as the teller passed his book back 


“But 
think 


to him. 

“Ready for what?” 

“You're stalling, Oran,” 
positor. 

Oran decided to remember. 
terested, Frank,” 

“What is the trouble?” 

“It simply don’t take hold of me.” 

“T should think it would now. Your father 
just died and—” 


laughed the de- 


“T can’t get in- 


17, 


“I’m afraid ’m—I’m—abnormal,” interrupted 
Oran. 

“It may be so,” Frank agreed. “Did you hear 
that Golden Bright, exploited as a multi-mil- 
lionaire three years ago, filed a schedule yester- 
day? Hadn’t a dollar left. Ponder it, will 
you?” 

“Tf I could just get that problem solved,” 
remarked the teller, as if lapsing into a 
soliloquy. 

“T have entered an office carrying the solu- 
tion of a problem with me—and have been 
almost kicked out,” suggested Frank. 

The teller shook his head regretfully “You 
couldn’t help us,” he concluded. 

Not long after this Mary Hakeman greeted 
her brother somewhat excitedly when he sat 
down at the dinner table. “Oran,” she began, 
“T’ve done something—” 

“Not 


brother. 


’ 


solved the mystery?” interrupted her 

Mary shook her head. “A man has been 
calling at our office,’ she went on. “He often 
told me I’d make a saleswoman and he’s con- 
I quit being a stenographer and 
signed with him to-day. You're going to be 
my first customer. Listen: When the Old 
Man with the Scythe come along——” 

“Suffering saints!” exploded Oran. “Is there 
no escape? I’ve fled from Frank On-the-Job 
for three years and now we've got one in the 
family. -Avaunt!” 

One Sunday afternoon in July Mary Hake- 
man persuaded her brother to go driving. They 
reached the city limits and came to the trestle- 
work under the elevated track. At this moment 
a whistle was heard. “TI don’t like to drive un- 
der a train,” remarked Mary. 

“No danger,” observed Oran. 

“Tt makes me nervous, anyway,” 
Mary. She tapped the horse gently with the 
whip but he was a spirited animal and broke 
into a gallop. They were half a square beyond 
the bridge before he slackened his pace. 

Suddenly there was a terrific crash. Mary 
uttered a scream, the horse leaped forward, 
and Oran controlled him with difficulty. Turn- 
ing their heads the brother and sister saw the 
Limited piled up in the road over which they 
had passed but a moment before. The roar 
of escaping steam, groans of the wounded, and 


vinced me. 


replied 


cries for help mingled in a confusion of sound. 
Oran and Mary were among the first to reach 
the wreck, but the alarm was given and sur- 
geons, nurses and ambulances soon arrived. 
Mary joined the rescuers and gave what re- 
lief she could to the victims. At the end of 
half an hour a young but plainly dressed woman 
was removed from the wreckage. She had 








no visible wounds but breathed faintly. A 
baby about a year old had been picked up near 
her and was smiling and cooing in ignorance of 
the harrowing scenes around it. 

“My baby,’ murmured the woman, opening 
her eyes and closing them again. 

Mary brought it to her. She put out her 
hand and touched it, and with an effort said: 
“I’m going fast. Have me taken to Mrs. 
Frenk’s on Middle street. She'll tell you about 
me. You'll find a paper in my dresser drawer 
—it’s for Ruth.” 

“The father?” suggested Mary. 

The woman shook her head. “No 
father—I’ve looked out for her—had to deny 
myself—but baby will not be a burden—” 

These were her last words. 

It was nearly dark when the brother and 
sister reached home. Elizabeth Hakeman gave 
an exclamation of delight when she saw the 
“Where did asked 





legal 





baby. you get it?” she 
eagerly. 

She listened in horror-stricken silence while 
Oran and Mary told the story. 

“What are you going to do with the baby?” 
inquired Mrs. Hakeman when she had heard 
the details of the tragedy over and over. 

“Keep it,” replied Mary. 

“T love babies!” exclaimed the mother. 

When they had exhausted the subject of the 
wreck and were preparing to retire Mary re- 
marked: “If I hadn't whipped up the horse, 
Oran—” 

“Forget it,’ interrupted her brother. “We 
got off by half a minute but I don’t want to 
hear any talk about the Man with the Scythe 
now.” 

The morning papers reported that fifteen 
persons had been kiiled outright in the wreck 
and that others would die. Edith Cranger, the 
mother of the baby, whose name they had 
learned from Mrs. Frenk, was listed among the 
dead. 

The railroad company offered to bury its 
Hakeman objected. ‘Edith 
Mary reflected. “I'll pay 
now and some time Ruth can make it good.” 

Mary had another talk with Mrs. Frenk, 
made calls downtown and when the formalities 


victim but Mary 
wouldn’t like it,” 


were ended she was guardian of Ruth Cranger. 
The baby was to have ten dollars a month for 
twenty years. “It will keep her until she can 
take care of herself,” reflected Mary. 

Not long afterward Mary remarked in the 
hearing of her brother: “Ruth’s mother made 
eight dollars a week—in a glove factory—but 
she looked out for Baby. If we’d been caught 
in that wreck not even a cat could meow in 
gratitude for anything we had done for it.” 

“Piffle,”’ remarked Oran. 

“Tt’s not,” protested Mary. “This work I’ve 
gone into makes me think and talk that way.” 

The railroad disaster was still the uppermost 
sensation when Frank On-the-Job remarked to 
Oran Hakeman, “The papers say you escaped 
by an inch.” 

“Seemed like half an inch at the time.” 


“Tone any heart-searching since?” 

“About—oh, the old subject. 
get tired, Frank?” 

“Tf you could think right, Oran, you might 


Don’t you ever 
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find that your salvation is somehow connected 
with that wreck.” 

Baby Ruth grew in stature and interest and 
Mary Hakeman rejoiced in the charge she had 
undertaken. One day she was advising with an 
efficient-looking person whose duty it was to 
put the finishing touches to her transactions. 
Suddenly Mary exclaimed, “Ill do it now!” 
Then she acquainted the man with her decision 
and for half an hour he gave her attention. 
Mary took part in a short catechism and for 
the first time learned the use of some queer 
machines. A week later a bulky envelope was 
delivered to Mary and she locked it up in a 
steel vault. Not long afterward she remarked 
quietly to her brother one evening, “My check 
came this morning.” 

“Hooray!” shouted Oran. “Now tell me how 
to get mine!” 

“I can't. I don’t know and Judge Krater re- 
fuses to tell.” 

“But, Mary, you've done something. 

“Nothing that will help you.” 

“But think—there’s surely a clue?” 

“Well, I’ve talked a lot of what you call 
piffle. Some persons have been convinced by 
it, including myself. So I fixed it that Ruth 
will have twenty dollars a month—added ten 
to the mother’s ten—if a train should ever fall 
on me.” 

Oran 
break 
guessing all right,” he concluded in disgust. 

Oran Hakeman situation 
and a feeling of resentment began to grow 


” 


bored. 
Dad knew how to keep me 


looked “The youngster will 


you yet. 
brooded over his 
within him. Early one morning he stopped at 
the Popular Trust Building. “What’s your 
name?” he inquired of the scrub woman. 

“You may call me Maud,” she replied. 

“Well, Maud, would you have the nerve to 
tell Judge Krater some fairy story about me, 
and let me know if he remarks? 
He'll not suspect you, and I’ll pay you for try- 


makes any 


ing whether you get any results or not.” 
The 
promise. 
Oran was disappointed but replied resignedly. 
“We'll have to let it go at that.” 
The teller was so busy that two months 
slipped by before he noticed it. 
feel somewhat ashamed of his proposal to the 


woman thought a moment. “I can’t 


If I ever feel like it, I may try.” 


He began to 


scrub woman, and one morning he stopped at 
the trust company’s building again. 

“T can’t tell you!” Maud before 
he had spoken a word. 

The teller was amazed. “What do you mean?” 


exclaimed 


“What the judge told me—what you want to 
know.” 
“But—but—” 


a loss. 


stammered Oran completely at 
“The judge told me all about you. I don’t 
know why. Then he said he was sure I wouldn’t 
carry things and after that I’d—I’d starve be- 
fore I’d open my mouth.” 

flushed guiltily. “You make me 
After this I'll have to show 
Can I do anything 


Oran 
ashamed, Maud. 
as much honor as you have. 
for you?” 

The woman hesitated but finally 
“The babies—I’d like to know that they would 
never be kicked around.” 


18 


replied: 


Thursday 


To his own surprise the teller found him 
“I believe we can relieve you 


self interested. 
of that fear. Frank On-the-Job can fx such 
things and I'll send him to you. If jt takes 
money I'll dig it up.” 

Frank On-the-Job was equal to the emergency 
and in due time an arrangement was made 
which set Maud’s mind at rest as to the future 
of her children. Vor the first time in hig life 
Oran Hakeman had been generous and he ob. 
served that the experience was pleasant. He 
was wondering why he had so long denied him. 
self this luxury, when Herman Krater Sent for 
him. He was staggered when the judge handed 
him a check. 

“What have I done, Judge?” he gasped, 

“You are dense, Oran, but on the whole I'm 
glad you didn’t figure out the secret by any 
mere intellectual process.” ; 

“How did I do it, then?” 


“By being just a little generous. Note how 
dull you were: By some caprice of fate your 


sister took up the calling which your father 
respected more than all others, even his own, 
Those oil paintings were eloquent, but you and 
your sister could not hear. 
by thirty The poor glove maker 
“looked out” for her baby. By the very same 
method your sister ‘looked out’ for her ward, 
A check came, but still you and your sister were 
mystified. Frank On-the-Job talked until he 
was black in the face, but you had to stumble 
upon the secret by making Maud’s mind easy 
about her children.” 

Light at last dawned upon Oran Hakeman, 
“And my father hid all that beneath a quiet, 


You escaped death 
seconds. 





Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. ; 
SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 
Life..... a fan eTHST Reise beeen e $128.05 


Twenty Payment Life... ..... $167.10 
Twenty Year Endowment. .. .$235.10 


United Life and Accident Insurance Co. 
Home Office, United Life Bldg., Concord, N. H. 
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ncommunicative and rather cold manner!” he 
unc 


exclaimed. 
“Your father hated dependence, poverty and 
inefliciency. SO he made you and your sister 
arn to be self-supporting. 
rather hard under his discipline and he took 
this method of softening you. He wanted you 
to be self-reliant but generous and so he devised 
his mystery for you. 3aby Ruth and Maud’s 
children brought salvation to your 


But you became 


sister and 
you.” 
"And Frank On-the-Job?” 

“He served your father often and admirably, 
but the trust company and the men who have 
charge of his savings are the only ones in his 
confidence.” 

“’m sorry I didn’t know Dad better until 
he was gone,” thought Oran as he went back 
to the bank, “but I will try to understand him 
by doing the things he did.” 


Tur AutTHor’s COMMENT 

The purpose of “They Looked Out for the 
Rabies” is to show the amazing stupidity of 
the ordinary run of persons in their attitude 
toward life insurance. The father of Oran and 
Mary Hakeman is the real hero of the story 
although he is an influence and not a living per- 
son. He was not pleased with the thriftless 
and flippant attitude of his children toward 
matters of economy, and when he took out his 
life insurance policies on the monthly income 
plan he arranged that the checks should accu- 
mulate in the hands of a trust company until 
his son and daughter came to their senses. He 
made an effort to educate his children. He 
gave them a broad hint when he had two 
peculiar paintings hung up in his home. The 
gray-haired man would not have been sweeping 
a street, the ragged, emaciated woman 
would not have been selling newspapers, if in- 
surance had played the right part in their lives. 
Hakeman reasoned that 
little associated 


and 


However, the elder 
an incentive with a 


with it would be educative and so he left an 


mystery 


! 
income for his boy and girl which they were 
to receive when they learned what they had 
todo to earn it. The reader is invited to ob- 
serve how like blockheads Mary and 
Oran conducted themselves—how strikingly they 
life. The 
brother and sister escaped death by half a 
minute, but there was no warning in the escape 
for them. 
they possessed 


much 


resemble the blockheads in real 


It did not occur to either one that 
talents which 
should be protected from the risks of railroad 
or other accidents. Frank On-the-Job had been 
slicitine Oran 


any gifts or 


for life insurance for years. 
Mary went into the insurance business herself, 
but she was moved more by the idea of in- 
creasing her earnings, and she did not get the 
teal insurance point of view until she adopted 
ababy. Oran would not listen to his sister or 
Frank On-the-Job. The and sister 
both learned what they had to do to earn their 
income hy accident. They simply blundered 
upon their father’s secret; and as this is what 
wually happens in life, this point is not ex- 
aggerated. Jt 


brother 


was through the development of 
1 ° ac ° 
the human side of the two beneficiaries that 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








they won their incomes—and this is as it should 
be. In all probability men would never insure 
if they lacked feelings. Of course, the scrub 
woman in the story would not have been on her 
hands and knees with a brush if her husband 
had not neglected to protect her. The most 
striking single point in this story, as the author 
sees it, is that it was so difficult for Oran 
and Mary Hakeman to realize the value of in- 
surance. It was because they had no sense on 
the subject of insurance for such a long time 
that they had to wait for their incomes. This 
is the fact. Shall we call it the stone wall 
against which insurance solicitors beat in vain 
every day that most persons haven't any sense 
on the subject of insurance? 


It Sometimes Happens 
This is not a new plot for a play—a tragedy, 
different 
in many 


it really is. The same action, with a 
cast, has been shown many times and 
places. 

The scene of this little playlet with 
Our manager, “Dad” 


a moral 
is laid in our Fargo office. 
Treat, is busy at his desk figuring the premium 
on a $50,000 case when he is interrupted by a 
telephone call. He picks up the ‘phone and 
says: Hello! Yes, this is Mr. Treat. Who? 
Oh, yes, the undertaker. 

Did Mr. Blank have insur- 
ance in your company? 

Mr. Treat: Don’t think so, but just a minute 
till we look it up and make sure. No, 
he didn't carry any insurance with us. Why? 

The Undertaker: He died this morning. His 
wife said she thought he might have had in- 


The Undertaker : 


surance in your company. I’ve called up every 
organization I know of, and he didn’t belong 
to any of them. The widow has selected a casket 
and the bill will be about $800, but I can’t see 
my way clear until I know where my money’s 


coming from. 

Enter Old Bill, insurance agent, who goes 
into the manager's private office. Bill: Just 
heard that Blank, the grocery man over on 


ili te ae street, died yesterday. You know, 
I had his application all written out once, but 
he wouldn’t go through with it until “business 
picked up.” Now the undertaker has picked 
him up. 

Mr. Treat: Too bad—apparently he left no 
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insurance and his widow hasn’t funds to bury 
him. 

Enter three gentlemen composing a commit- 
tee soliciting a subscription. 
Will you donate $5.00 for Mr 
Blank’s He didn’t leave enough to 
the undertaker’s. We are making up a fund to 
pay for hauling the body from his house to 
Too bad, isn’t it? 


Spokesman : 
funeral? 


pay for a decent burial. 
Mr. Treat: 


Service 


Yes, especially for the widow.— 


Life In- 


Newark, 


—A office of the Missouri State 
surance Company was opened this week in 


Ernest D. 


branch 


New Jersey with Finch as manager. 





OF NEBRASKA 


N. W. Cor. 15th & Dodge 
8TH FLOOR 


OMAHA, NEBR. 


E. M. SEARLE, Jr., President 
W. E. McCANDLESS, Vice=Pres. 
Manager of Agents 
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A Life Insurance Solicitor’s Work 


3y Homer Guck 


Assistant to the President, Detroit Life Insurance Company 








There was a time when a life insurance agent 
was considered a good deal of a nuisance, but 
that time has gone by. Likewise, in the good 
old days, quite a few life insurance agents were 
in a constant state of pecuniary embarrassment. 
That is a thing of the past, also, with the suc- 
cessful life insurance agent, for in addition to 
performing a most efficient public service he 
earns a very substantial remuneration. In fact, 
an expert life insurance agent who knows his 
business and works hard at it makes more money 
than the average professional man. 

Many things have been responsible for the 
changed attitude of the public toward the life 
insurance agent’s work. First of these is the 
educational campaign which the life insurance 
companies are carrying on. Second, the world 
war and the influenza epidemic (which was still 
more fatal) brought home to the average man 
the necessity for life insurance. Third, the 
wide distribution of the benefits of life insur- 
ance through the payment of death claims and 
the maturing of endowment policies. [very 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 











life insurance policyholder is a booster, and 
there are millions of them. 

Every student of life 
ship is talked to at the outset something along 
this general line by the agency officials of the 
various companies: 


insurance salesman, 


You never need to apologize for selling a man 
a life insurance policy. Some time you will be 
thanked for the service. If the insured dies, the 
beneficiary is going to thank you. If the insured 
lives, he will thank you himself, although at 
the time you made the sale he may perhaps 
think that you have jammed it down his throat. 

Likewise your client may wonder how he is 
going to meet the payments, but before two or 
three years have passed and he has awakened to 
the realization of the value of the service you 
did him, he is going to seek you out and thank 
you, and in all probability you will be able to 
write him for some additional insurance, and 
he will help you to write his friends and neigh- 
bors. 

There is one outstanding advantage about a 
life insurance policy that does not apply to any 
other investment, except perhaps Government 
No matter how careful and honest a 
salesman may be in other lines, such as bonds, 


bonds. 


real estate, stocks, etc., there always is a danger 
that he may be mistaken; the possibility of in- 
competent management in the corporation, and 
the possibility of depreciation in value. But 
with a life insurance company, its investments 
are so carefully regulated and restricted by law, 
there is no possibility of a depreciation in the 
value of its policies, for in addition to the legal 
reserve (which alone is actuarially and mathe- 
the capital and 
additional safe- 


matically sufficient), there is 
surplus of the company as an 
guard. 

It does not make any difference what kind 
of a policy you have; it enhances in value con- 
stantly. Every old line legal reserve life in- 
surance company doing business in Michigan, 
for example, issues only policies which are en- 
tirely in accord with the legal reserve laws of 
the State of Michigan and subject to the ap- 
proval of the insurance department of Michigan 
as to rates, values and policy conditions. 

Laws protecting life insurance policyholders 
are pretty well standardized throughout the 
United States. In fact, there is no business or 
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institution which is so well standardized, jj is 
true there are slight differences in the Preming 
rates, but these are not noticeable. The legal 
reserve principle operates in all old fine com. 
panies, and it is a principle which has stood the 
test of wars, epidemics and business depression 
Under any and all conditions it has gloriously 
vindicated its intrinsic soundness, ; 
In the olden days it was quite common to g. 
cuse life insurance salesmen of misrepresent, 
tion in selling insurance. That accusation js 
very rarely heard nowadays. There is no ey. 
cuse for it. The agent who misrepresents js 
promptly put out of business by his company 
or by some capable insurance commissioner, 
From the agent’s own standpoint there js to 
excuse for misrepresentation. He can make 
more money by being honest in selling a policy 
for exactly what it is. Every satisfied policy. 
holder has a potential value to the agent in that 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuabfe franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 














EDMUND P. MELSON, President 





ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 





J. DE WITT MILLS, Secretary 
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it helps him to sell other policies later. Every 
who buys life imsurance knows that he 
ke more than the agent sells him, 
and when his income reaches a point where he 
can afford additional insurance, he naturally 
seeks the agent who wrote him his first policy. 
There is nothing secret about the life insur- 
ance business. Its every detail is open to pub- 
lic supervision, the same as the banking busi- 
ness. Public appreciation of the part which life 
insurance companies | play in the development of 
industrial progress of the country is becoming 
gore observable. The part which every local 
company plays in the development of a city like 
Detroit is realized not only by the banking inter- 
ats and realtors, but also by the general public. 
Every life insurance company exercises a 


man 
ought to ta 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
Indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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most important influence in the upbuilding and 
continued growth and development of its home 
city. While companies do not necessarily in- 
vest all of their money in first mortgage loans 
secured by real estate in their home cities, a 
large proportion of their funds is frequently in- 
vested in such mortgages, as mortgages in real 
estate are one of the investments permitted by 
law. Every such mortgage loan made assists 
very materially in supplying the funds required 
for the growth of a city. 

I believe that I am well within conserva- 
tive figures when I state that Detroit life in- 
surance companies alone have $10,000,000 in- 
vested in first mortgages secured by business 
property, apartments and residences in Detroit 
and its suburbs, and this amount is constantly 
increasing. 

A life insurance agent makes a large income 
from his business only after a careful and 
thorough study of the technique of the business, 
so that he becomes a life insurance expert. 

In addition to the usual qualifications of a 
salesman and a personality that is attractive, 
he must have a training which can only be ob- 
tained by personal contact with the agency or- 
ganization of his company or its school of in- 
for practically every life 
general agencies 


insurance 
are 


struction, 


company, or their now 


conducting schools for the training of their 
agents, 
Life insurance salesmanship, like any other 


requires for its success the same 
of character and integrity which 
but over and 
above everything else there is the necessary 
basic quality of energy intelligently applied. 

In our own company we have several agents 
whose incomes average from $3000 to $12,000 
a year. I inquired particularly of them what 
considered the most important essential 


profession, 
order 
makes for success in other lines, 


high 


they 
for success in life insurance salesmanship. In 
and every the answer was “hard 
work.” Getting down to details, and trying to 
analyze the underlying principles upon which 
they base their achievements, I find that, while 
they differ in their methods, the successful 
agent applies in his work the same law of aver- 
ages that is applied by the actuarial department 
in determining premium rates at various ages. 
The experienced agent knows that, if he works 
a day and calls on a certain 


each case 


so many hours 





number of people each day, he is going to ob- 
tain profitable results in prospects and later on 
in applications for insurance. 

He is not discouraged if he calls on ten people 
each day for a week and does not sell a single 
policy. He knows from experience that the 
next week the law of averages will operate to 
his advantage and he will write some business. 

One thing the agents of our company recog- 
nize, and I am sure this is true of all other 
agents, and that is, the beneficial effects of the 
wide advertising life insurance received through 
the war risk insurance bureau of the United 
States Government. Since the war, especially, 
it has never been necessary for a life insurance 
agent to apologize for his work, nor to sell the 
abstract idea of life insurance. He never meets 
people now who try to tell him that life insur- 
ance is not desirable. The world war and the 
influenza epidemic which followed it showed 
every one the importance and necessity for life 
insurance. The United States Government it- 
self carried on a propaganda which has been 
of inestimable value to life insurance com- 
panies, and of wonderful educational advantage 
to the people. 

At the time the life insurance propaganda 
was conducted in the army, a good many short- 
sighted insurance officials did not realize its 
ultimate value to the people and to the life in- 


A Difficult Prospect 
Sold by Letter 


The letter was written for P. F. Storrs, Manager 
Confederation Life Association of Canada at 
London, England. Mr. Storrs writes, “The after- 
noon I received your letters I sent several to pros- 
pects whom I had been drumming pretty hard 
without result. A reply came from one making 
an appointment. I called and secured his proposal 
for £15,000 ($75,000) at the very first interview.” 





You can open the way to real business—can create 
a keen realization of the value of adequate insur- 
ance and prepare the way for a personal call to 
close the application by letter. More than 400 
salesmen are using Hull’s sales creating letters 
for life, accident, partnership, automobile and fire 
business. An insurance company official writes 
“Am well pleased with the letters. Shall be able to 
make effective use of them.” You may have details 
of this letter plan on request—ask for folder 11A. 


WILLIAM S. HULL 
SE SS A 


Madison, Conn, 











WHEN BETTER POLICIES ARE WRITTEN, THE NATIONAL RESERVE LIFE WILL WRITE THEM 
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HOME OFFICE: TOPEKA, KANSAS 
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WE CAN OFFER MOST LIBERAL CONTRACTS TO 
MEN WHO ARE LOOKING AHEAD, 
WANT TO BUILD UP A BUSINESS OF THEIR OWN AS 


DISTRICT MANAGERS AND SALESMEN 
THE FOLLOWING STATES: 


ARKANSAS — IOWA — KANSAS — MISSOURI — 
NEBRASKA — OKLAHOMA — TEXAS AND UTAH 
DON’T DELAY BUT WRITE RIGHT AWAY 


The National Reserve Life Ins. Co. 


the Fastest Growing Life Insurance Co. in the Middle West 
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surance companies. They feared it might pre- 
vent life insurance companies from getting busi- 
ness which they would otherwise obtain. The 
net result has been entirely different. 

The experience of the Government with life 
insurance has taught one thing—that life insur- 
ance salesmen are necessary. Every one real- 
izes that they should carry more life insurance 
Every man who had Government 
such a 


than they do. 
life insurance realized its value, yet 
large proportion of these allowed their Govern- 
ment life insurance to lapse that it seems there 
must be something wrong with the methods em- 
ployed by the war risk insurance bureau, and 
it also demonstrates that life insurance com- 
panies are performing a most efficient service, 
not only in selling these veterans life insurance 
again, but they are also performing a most 
efficient service by the emthods they employ, 
which result in keeping the large majority of 
their own policyholders on their books. 

The tremendous increase in life insurance 
written throughout the United States in the 
past six months, or since the beginning of the 
revival of conditions in the United 
States, is the most pronounced evidence of the 
belief of the people in the merit of life insur- 
ance. In Michigan the increase in the amount 
of new life insurance issued is a fine tribute to 
the wisdom of the people of this State as well 
as to the efficiency of life insurance sales or- 
ganizations of the various companies operating 
in this State. 


business 


(Copyrighted, 1922.) 


A Good Letter 

Many and various are the ways devised by 
insurance agents to arouse interest in the life 
insurance proposition without at first directly 
referring to the subject of life insurance at all. 
One successful general agent has obtained ex- 
cellent results by sending the following circular 
letter to a selected list of possible prospects: 

Does $10,000 look good to you? If one of 
our local banks offered to place to your credit 
this amount, provided you paid a small rate of 
interest on it, would you be interested? If the 
bank further guaranteed that should you ever 
become disabled through sickness or accident 
and thereby unable to earn a living, they would 
pay you $100 a month during your disability, 
would you consider their offer? 

furthermore, if at your death, no matter 
when it occurred or for how many years you 
had been paid the $1200 a year, your wife and 
children would at once receive the principal sum 
of $10,000, would you think the bank’s offer 
worthy of your consideration ? 

If you preferred having your wife and 
children receive a monthly income as long as 
they lived, instead of the $10,000 in a lump sum 
that can also be arranged. 

I represent a company, recommended by all 
bankers, with assets greater than any bank in 
the city. ; 

If the above proposition is worth anything to 
you, ’phone for an appointment at your place of 
business or at my office—The Bulletin. 


Death of Mrs. H. B. Hyde 

Mrs. Henry B. Hyde, widow of the late 
Henry B. Hyde, founder of the Equitable Life 
Assurance Society of the United States, died 
at her home in Saratoga, New York, last week. 
Mrs. Hyde succumbed to an attack of pneu- 
monia. Funeral services were held Monday 
morning in this city. 
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INHERITANCE TAX DATA 
Laws and Decisions in the Various States 


Insurance agents who are developing a 
market for life insurance to protect estates 
when called upon to pay inheritance taxes, will 
find the following matter, condensed from 
Prentice-Hall Inheritance Tax Service, of in- 
terest. 

The recent death of William Rockefeller 
has led to an estimate that the inheritance 
taxes which will have to be paid from his es- 
tate may aggregate $60,000,000. While his es- 
tate is an exceptionally large one, this estimate 
of the large payment required emphasizes the 
necessity for considerable sums of life insur- 
ance to provide ready cash for the payment 
of estate taxes. 

GEORGIA 

The State tax commission of Georgia holds 
that the exemption accorded on transfers of 
property for educational, religious, charitable 
and similar purposes applies irrespective as to 
whether the beneficiary is within or without 
the State. 

ILLINOIS 

In Illinois a decision is to the effect that the 
court looks to the nature of a gift and the ob- 
ject to be obtained rather than the motives of 
the donor in giving it, in determining a ques- 
tion of exemption. 

The exemption accorded to religious and 
other corporations, or for religious and other 
purposes mentioned in section 427, does not ex- 
tend to foreign beneficiaries. 

In Illinois, beneficiaries are classed as fol- 
lows: 

Class 1, father, mother, lineal ancestor, hus- 
band, wife, child, lineal descendant, brother, 
sister, wife or widow of son, husband of daugh- 
ter, adopted or mutually acknowledged child. 

Class 2, uncle, aunt, niece, nephew, or any 
lineal descendant thereof. 

(lass 3. all except 
exempt. 

The exemptions are as follows: 

On transfers to members of Class 1, except 
brother or sister, $20,000; to brother or sister, 
$10,000; to members of Class 2, $500; to mem- 
bers of Class 3, $100. 

Rates of tax: Class I, on above 
exemption, 2 per cent on the first $50,000; 4 
per cent on the next $100,000; 6 per cent on 
the next $100,000; 10 per cent on the next $250,- 
000; 14 per cent on the balance. 

Class 2, on excess above exemption, 6 per 
cent on the first $20,000; 8 per cent on the 
next $50,000; 12 per cent on the next $100,000; 
16 per cent on the balance. 

As to Class 3, on excess above exemption, 
ro per cent on the first $20,000; 12 per cent on 
the next $30,000; 16 per cent on the next $50,- 
000; 20 per cent on the next $50,000; 24 per 
cent on the next $100,000; 30 per cent on the 
balance. 


others those entirely 


excess 


OHIO 
An inquiry addressed to the tax commission 
of Ohio as to the words “husband of a daugh- 
ter,” in the inheritance tax law, brought out 
an opinion that after the decease of the daugh- 
ter her husband ceases to be her husband and 
becomes her husband relict, or widower, and 
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that if the widower was intended to be em. 
braced in the class designated by the words 
“husband of a daughter” he would haye bem 
designated by some such appropriate term, in. 
asmuch as the general assembly has not failed 
specifically to mention in the same context the 
“widow of a son.” It is ruled that the Widower 
of a daughter is not comprised within the class 
designated as husband of a daughter, 


MASSACHUSETTS 

Beneficiaries are divided into four Classes, 

Class A, includes husband, wife, child, grands 
child, father, mother, adopted child, and adop. 
tive parent. 

Class B, embraces lineal ancestors and 
descendants except those specified in Class A 
descendant of an adopted child, ancestors of 
an adoptive parent, wife or widow of son ang 
husband of daughter. 

Class C, includes brother, sister of both the 
full and the half blood, nephew, niece, step. 
child and step-parent. 

Class D, includes all others. 

Where value of interest exceeds exemption, 
tax is computed on entire amount. 

The rates of tax are as follows: 

As to Class A (exemption $10,000 to all ex. 
cept grandchild, whose exemption is $1000): 1 
per cent on amount to $10,000; on $10,000 to 
$25,000, I per cent; on $25,000 to $50,000, 2 
per cent; on $50,000 to $250,000, 4 per cent; 
on $250,000 to $500,000, 5 per cent; on $509, 
000 to $750,000, 54%4 per cent; on $750,000 to 
$1,000,000, 6 per cent; on over $1,000,000, 7 
per cent. 

Class B (exemption $1000), to $10,000, 1 





Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 
Address, 


reference. 


wy 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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LIFE INSURANCE SECTION 


$2r 


per cent; $10,000 to $25,000, 2 per cent; $25,- 
000 to $50,000, 4 per cent; $50,000 to $250,000, 
5 per cent; $250,000 to $500,000, 6 per cent; 
$500,000 to $750,000, 7 per cent; $750,000 to 
$1,000,000, 8 per cent; over $1,000,000, 9 per 
cent. 

Class C (exemption $1000), to $10,000, 3 
per cent; $10,000 to $25,000, 5 per cent; $25,- 
000 to $50,000, 7 per cent; $50,000 to $250,000, 
8 per cent; $250,000 to $500,000, 9 per cent; 
$500,000 to $750,000, 10 per cent; $750,000 to 
$1,000,000, II per cent; over $1,000,000, 12 per 
cent. 

Class D (exemption $1000), to $10,000, 5 per 
cent; $10,000 to $25,000, 6 per cent; $25,000 to 
$50,000, 7 per cent; $50,000 to $250,000, 8 per 
cent; $250,000 to $500,000, 9 per cent; $500,- 
oco to $750,000, Io per cent; $750,000 to $1,- 
000,000, II per cent; over $1,000,000, 12 per 
cent. 

Gifts for charitable, educational or religious 
purposes exempt by law from taxation, trusts 
for charitable purposes for city, town, or pub- 
within the State, are 


lic purposes entirely 


exempt. 


WEST 


The classification of beneficiaries and 


VIRGINIA 

rates 
of inheritance tax in West Virginia are as fol- 
lows: 

Class A, includes wife, husband, child, chil- 
dren of a deceased child, father, mother, lineal 
ancestor and descendant. 
follows: Widow $15,000; all others $10,000. 

The tax rates are: over amount of exemption 
to $50,000, 2 per cent; $50,000 to $100,000, 4 
per cent; $100,000 to $150,000, 414 per cent; 
$150,000 to $200,000, 5 per cent; $200,000 to 
per cent; $300,000 to $400,000, 6 
cent; $400,000 to $500,000, 614 per cent; over 
$500,000, 7 per cent. 

Chasse: BB: 
cluding half blood. 
the rates of tax are: 
$50,000 to $100,000, 8 per cent; $100,000 to 
$150,000, 9 per cent; $150,000 to $200,000, 10 
per cent; $200,000 to $300,000, II per cent; 
$300,000 to $400,000, 12 per cent; $400,000 to 
$500,000, 13 per cent; over $500,000, 14 per cent. 

Class C, embraces all relatives further re- 
moved than Class B. 
exemption and the rates of tax are up to $50,- 
000, 6 per cent; $50,000 to $100,000, 12 per 
cent ; $100,000 to $150,000, 13% per cent; $150,- 
000 to $200,000, 15 per cent; $200,000 to $300,- 
000, 16% per cent; $200,000 to $400,000, 18 
per cent; $400,000 to $500,000, 19% per cent; 


I-xemptions are as 


$300,000, 514 


includes brother or sister not in- 
There is no exemption and 


Up to $50,000, 4 per cent ; 


those in There is no 


over $500,000, 21 per cent. 

Class D, includes all others except Class FE. 
There being no exemption, the rates are: Up 
to $50,000, 1O per cent; $50,000 to $100,000 to 
$150,000, 22% per cent; $150,000 to $200,000, 
25 per cent ; $200,000 to $300,000, 271% per cent; 
$300,000 to $400,000, 30 per cent; $400,000 to 
$500,000 321% per cent; over $500,000, 35 per 
cent. 

€lass: E, gifts for 
literary, scientific, religious or public purposes 
used exclusively in the State and are entirely 


includes educational, 


exempt. 


23 


MICHIGAN 

The classes of beneficiaries and rates of tax 
in Michigan are as follows: 

Class A, includes grandchild, grandmother, 
father, mother, husband, wife, child, or lineal 
descendant, brother, sister, widow of son, hus- 
daughter, adopted child, mutually 
acknowledged child. Exemptions are as fol- 
Real property is entirely exempt; per- 
sonal property $5000 to wife, $2000 to all others. 
Tax rates are: to $50,000, I per cent; $50,000 
to $500,000, 2 per cent; over $500,000, 3 per cent. 


band of 


lows: 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,250,000. In- 
surance in force $103,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term — 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 18 States. For 
territory write today 


AGENCY DEPARTMENT 








PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, II. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 
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LIFE INSURANCE SECTION 





Where value of interest exceeds exemption, 


taxation is computed on entire amount. We are satisfactorily handling 


Class B, includes non-resident alien collaterals 


corporated without the United States (exemp- 








and strangers to the blood and corporations in- R. E; I RB] fx Z J rR yaAN RJ Cc E 


tion $100); all above exemption 25 per cent. 


Class C, includes all others except Class D, for a number of American Life Companies. 
the exemption being $100. You will appreciate our quick decision and prompt service in your eg 


Tax rates to $50,000, 5 per cent; $50,000 to 
$500,000, 10 per cent; over $500,000, I5 per 
cent. 

Class D, includes gifts for religious, chari- 
table and similar purposes to corporations in- 


your papers. 


ea 


eS 


Reinsurance on the yearly Renewable Term plan, or for substandapy 
risks on the Coinsurance basis. Our decision given by wire on day of receiptay of 


saeiieiatecsl: witlain the State which are nites THE ONTARIO EQUITABLE LIFE & ACCIDENT 
wis INSURANCE COMPANY 


SoutH DAKOTA 


Head Office, Waterloo, Ontario. 


Classifications of beneficiaries, exemptions 


S. C. Tweed, President, 








and tax rates in South Dakota are shown below: 
Class A: Wife or lineal issue, exemption, 


+4 ‘A . = > °- . rer 1c 9c 
$10,000; on amount over exemption to $15,000, cent; $50,000 to $100,000, 9 per cent; over pises 
tirely exempt. 


I per cent; $15,000 to $50,000, 2 per cent; $50,- 100,000, I2 per cent. 
00 to $100,000, 3 per cent; over $100,000, 4 per Class D: Brother, sister of father or mother 
cent. cr descendant of either, exemption, $200; on 


for use within the State which are ¢ 


Appsinted District Agent 


Class B: Husband, lineal ancestor, adopted amount over exemption to $15,000, 4 per-cent; Elmer R. Walton, at Clinton, Miss, h 
or mutually acknowledged child or lineal issue $15,000 to $50,000, 8 per cent; $50,000 to $100,- been appointed district agent by the Ing 
of same. Exemption, husband or adopted child, 000, 12 per cent; over $100,000, 16 per cent. state Life and Accident Company of Qj 
$10,000; lineal ancestor, $3000; tax on amount Class E: All others except Class F, ex- tanooga, Tenn., to handle that company 
over exemption to $15,000, 2 per cent; $15,000 emption $100 (certain charitable or educational health and accident lines. He has for sog 
to $50,000, 4 per cent; $50,000 to $1,00,000, 6 institutions, $2500) ; an amount for exemption time represented the life department of t 
per cent; over $100,000, 8 per cent. to $15,000, 5 per cent; $15,000 to $50,000, r1oper Prudential of Newark, N. J., which he y 

Class C: Brother, sister or descendant of cent; $50,000 to $100,000, 15 per cent; over continue to do. Mr. Walton is a graduate 0 


either, wife or widow of son, husband of daugh- $100,000, 20 per cent. Yale 


University, and prior to coming | 


ter, exemption, $500; on amount over exemption Class F, embraces gifts for public corpora- Mississippi held a contract with the Berl 
to $15,000, 3 per cent; $15,000 to $50,000, 6 per tions for strictly county, town or municipal pur- shire Life. 3 
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INDIANAPOLIS, IND. 


T. LOUIS HANSEN, 
Vice=President 











PRESIDENT 
Home Office 


























Co-operation That Counts; 
A eh E & : CAN Two of the features in The Guardian’s | 


comprehensive plan of service to Agents” 


which aid our representatives to increase ; 
, their production: 


A TRAINING Course for new Agents. 


Lil * The ProsPecT BuREAU, which develops | 


real bona-fide leads for all Agents, old or new.” 


a 


If you want to know the whole story of 


Insurance Co. what this Company is doing for its” 


Agents, address: 


GEO. L. HUNT, | 
Supt. of Agencies 


Established 189 
Established 1899 The Guardian Life Insurance Company) 


OF AMERICA 


HERBERT M. WOOLLEN Established 1860 under the Laws of the State of New York 


50 Union Square, New York: 
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FEWER LOANS 


Des Moines Life Companies See 
Improvement 


PREDICT RETURN TO NORMAL 


Campaign to Bring About Repayments 
‘ Bearing Fruit 
“Des Moines, Iowa, July 9—Des Moines 
ie companies report that the requests for 
loans have shown a marked change in the 
three months. This, they declare, is along 
g line of improved financial conditions, for 
holders are not now demanding advances 
m their policies. They expect to see the normal 
restored by the end of the present year. 
. was the peak month for loans. In 
ry and February there was a decline. 
og showed an increase, followed by de- 
‘creases in April, May and June. 
" The companies believe that their campaign 
to get policyholders to repay the companies on 
affiounts loaned is bearing fruit. This is espe- 
dally true of loans made the past year, when 
siness men were compelled to raise funds 
which to meet their obligations. As busi- 
es returns, these loans will be repaid, the life 
“men figure. Loans of the past year are quite 
"at variance in purpose with those of the high 
pressure times, when policyholders were bor- 
“towing money to “invest” in sure things that 
"fever materialized. Life men admit they have 
some doubt whether much of this class will 
ever come back until the beneficiary receives 
| the face of the policy at the death of the policy- 
"holder and finds the amount of the loan de- 


a. 


Northwestern Mutual Life Grants New 
; Benefits 
© Muwavxer, Wis., July 11.—The Northwest- 
em Mutual Life Insurance Company of 
P Milwaukee this week makes the following an- 
MMouncements: That from July 1, 1922, the 
Company will grant additional benefits. All of 
policies issued from this date guarantee for 
fourth and subsequent years the full legal 
pteserve values, thereby materially increasing, 
) to the fifteenth year, the cash surrender and 
h values, as well as the equivalent paid up 
aid extended insurance. Also on July 1, all 
; dlicies will be issued in a new form, more 
@Mivenient and clear in expression than the old 
HPilicies in blanket sheet style. The new poli- 
will be issued in the form of legal docu- 
ts, standard-size sheets, joined at the head. 


Occidental Mutual Claims Settled 
Torexa, Kan., July 10—The Occidental 
Mtitual Benefit Association of Salina, which 

$ in the hands of a receiver for several 
Months and has recently been reinsured by an 
#0Wa company, has an enviable record for the 
Reeivership. All but four of the claims against 
r F company which arose during the receiver- 
ip have been settled. In these four cases the 
Wook were not complete or there were dis- 
tepa cies in the documents which necessitated 

‘Papers being 


sent back for correction or 





more complete information. George A. Mid- 
dleton, receiver for the association, in a report 
to the insurance department, stated that he ex- 
pected to have these four claims settled in the 
course of the next two or three weeks and that 
he then would be ready for the final report and 
the discharge of the receivership. 


RULES ON STOCK PAYMENTS 


Texas Attorney Makes Decision Concern- 
ing Foreign Companies 

AusTIN, TEx., July 10.—The attorney gen- 
eral of Texas has ruled in an opinion given 
Commissioner of Insurance and Banking Ed. 
Hall, that it is necessary that all of the capital 
stock of a foreign life insurance company de- 
siring to transact business in Texas must be 
fully paid before the company can obtain a 
license to do business in Texas. 

Commissioner Hall in asking for the opinion 
stated that his department has heretofore been 
acting in this respect under an opinion of the 
attorney general dated August 27, I913, con- 
struing Article 4497 of the Texas Revised 
Statutes. In the opinion referred to it was 
ruled that a foreign insurance company, before 
it may be granted a permit to do business in 
Texas, must show that all its authorized capital 
stock had been paid in. But it has been sug- 
gested in briefs filed in behalf of the Standard 
Life Insurance Company of Decatur, IIl., that 


the former opinion construing the statute is not 
well taken and that it should not be followed 
as controlling authority in the matter of the 
application of the above life insurance com-- 
pany for a license to transact business in Texas. 


Detroit Life Writes Record Business 

The record of the Detroit Life Insurance 
Company in new business written for June, 1922, 
is $1,808,000. This brings the total of new busi- 
ness written for the first six months of the 
year up to $7,885,000. This record compares 
with $5,669,000 during the same period of 1921, 
being an increase of 40 per cent. This produc- 
tion in June compares with $1,390,000 in June 
last year. Last year’s record was the greatest 
in the history of the Detroit Life up to June 
of this year; and the amount written last 
month is believed to be the largest production 
of new business (perhaps excluding industrial) 
ever achieved by any life agency force in 
Michigan. 


H. M. Throckmorton Dead 
INDIANAPOLIS, IND., July 11.--H. M. Throck- 
morton, aged fifty-eight years, Indiana State 
manager of the A*tna Life Insurance Company 
and affiliated companies, died suddenly at his 
home in Indianapolis last week. Death was 
due to an acute heart ailment. 











in handling mortgage loans. 








Modern Methods __ . 
and Your Mortgage Loans 
Present day business practice demands your use of every 


modern device for saving time or money. Leading insur- 
ance companies are using our service to eliminate high costs 


Re-examination of abstracts and other expensive investiga- 
tions are dispensable if you use our 


National Title Insurance Policies 
on Farm Mortgage Loans 


We insure titles anywhere in the United States. 
Ask for Our Special Booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 


COMPANY 
135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 


American Trust Company 


$6,500,000 
Affiliated with the 

















“SECURE AS THE BEDROCK OF NEW YORK” 
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To the Man Who is Willing—and Will 





S, 
CPRENDER AT SAN 


UMONT-T 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 





For Contracts and Territory, address 


H. M. HARGROVE, President . : . 


BEAUMONT, TEXAS 














Wilmer L. Moore, President 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 


renewal commissions. 


Close association between Field men and Home Office. 


GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 


Robert F. Moore, Secretary 








PAN-AMERICAN 
LIFE INSURANCE COMPANY 


New Orleans, U. S. A. 
CRAWFORD H. ELLIS, President 


Net Admitted Assets, December 31, 





__ ib iC aiid we ee $10,007,098,2 
New Insurance Paid for 1921...... 20,444,282.00 
Paid for Insurance in Force Decem=- 

Ey BI ise viccwwemetanlen Bets 87,648,741.00 








The Pan-American writes a complete line of Acci. 
dent and Health policies which are modern and up. 
to-date in every respect. Our Substandard Depart. 
ment has broadened our already excellent service to 
our agency organization. We wish to establish ten new 
general agencies. If you are interested write to us, 


Address: E. G. SIMMONS, Vice-President and 
General Manager, New Orleans, U. S. A. 














Organized 1871 


Life Insurance Company of Virgin} 


RICHMOND, VIRGINIA 
OLDEST LARGEST STRONGEST 


Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies fron 
$1,000.00 to $50,000.00, and Industrial Policies from 
$12.50 to $1,000.00 


Condition on December 31, 1921 


IN 65655 eee ee $28,308,449.13 
ND isin i eencmeenasealate 25,109, 146.04 
Capital and Surples......ceeskes 3,199,303.09 
Insurance in Force............00. 214,188,461 00 


Payments to Policyholders........ 1,897 ,435.45 
Total Payments to Policyholders since 


Organization....................... $27,720,705.42 


JOHN G. WALKER, President 





Thursdy 








Fourth Edition—Revised 


OBJECTIONS AND ANSWERS 


By Ira C. EDWARDS 





A book for life insurance agents designed to meet 
possible objections and evasions set up by prospects 
against life insurance. 

Full of Humor and Sound Common Sense. 

Meets all objections of the Scoffer and the Student 


Price per copy—$1.50. 
THE SPECTATOR COMPANY 


135 WILLIAM STREET 
NEW YORK 


Cuicaco OrFicE 
Iysunance Excuancr 








OUR MAY BUSINESS 
was 167% as large as 
in May last year. 





HERE ARE SOME REASONS WHY 


The Company has issued a NEW and VEki a0 ERAL 
TOTAL and PERMANENT DISABILITY CLAUSE providing 
immediate benefits, a monthly income of 1% of the face of 
the policy, disability presumed to be permanent after ninety 
days. 

- A new POLICYHOLDERS’ HEALTH SERVICE 

A NEW RATE BOOK offering many special policies— 
Childrens’ Educational Funds, Old Age Pension Contracts 
(written without examination) Old Age Endowment, A Twenty 
Pay Special Business Protection Policy which at age 45 calls 
for a premium of $33.51—and many others. 

We have a few choice openings in new territory. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPAN! 


SAINT PAUL 





Address in confidence, O. J. Lacy, 2nd Vice-Pres. in Charge of Agencies 


— 
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Life Insurance Decision 








Notices to pay premiums; custom of send- 
ing notices; when it will prevail over pro- 
yision of the policy to the contrary. 


A provision in fine print in a policy of life 
insurance; that the giving of notices of the 
due date of premiums should be considered as 
a courtesy and could not be construed as estab- 
lishing a custom, cannot prevail over a custom, 
extending over many years, of sending notices; 
and where a policyholder relied upon such a 
custom and failed to pay a premium because 
he did not receive a notice, it was held that 
the policy was not forfeited. New York Life 
Ins. Co. v. Lahr. ——— Ind. App. a i 
N. E. 657. 

False statements in application; tender of 
return of premiums; when necessary, and 





how made. 


A defense under a life policy of false state- 
ments in the application cannot be maintained 
without a valid tender of a return of the pre- 
miums paid, and such tender cannot be made 
by sending the company’s check to the insured 
by mail, when such check is returned. State 
Life Ins. Co. v. Pletcher, ——— Ind. App. 
ae" 934 N: EB. /876. 


Southern States Anniversary Club Meeting 

The fifteenth annual meeting of the anni- 
versary club of the Southern States Life In- 
surance Company of Atlanta, Ga., will be held 
at Atlantic City, Chelsea hotel, July 17-20, 
inclusive. 

The club year for qualifying as a member is 
July 1 to June 30, the necessary qualifications 
being a business written, issued and. paid for 
during the club year of $100,cc0 or more. 

The official positions in connection with the 
club are president, vice-president at large and 
vice-president of the different States in which 
the company operates, these positions going to 
the agents producing the largest amount of 
paid-for business. 

The membership of the club is as follows: 
President, Gearry W. Williams, Florida; vice- 
president at large, W. C. Willis, Georgia; vice- 
president, Alabama, John H. Whitley; vice- 
president, Florida, Curtis M. Lowe; vice- 
president, South Carolina, G. J. McDowell; 
Vice-president, Georgia, Joseph W. Vinson; 
secretary—which is an elective position— 
Robert F. Moore, secretary of the Southern 
States Life Insurance Company, who has held 
this position since the organization of the club. 


—The Perry F. Huff agency reports that it has writ- 
ten $7,500,000 new life insurance since January 1. 

—I have great respect for Tue Spectator and will 
frely admit that no publication gives the valuable 
Statistical data that you do.—R. L. Stephenson, general 
manager, San Francisco, Union Central Life Insurance 
Company, 


—Paid-for business received by the Southern States 
Life Insurance Company of Atlanta, Ga., for the 
month of June was the largest of that of any month 
since the organization of the company, doing some- 
thing over $2,000,000. 


Liability of Mortgagee on Mutual Policy 

Commissioner of Insurance Clarence W. 
Hobbs has rendered an opinion in answer to 
the question: “Is a mortgagee named in a fire 
policy issued by a mutual fire insurance com- 
pany liable to assessment?” 

Mr. Hobbs states that in such a case the 
mortgagee is not liable. He cites the case of 
action brought by the receivers of the Massa- 
chusetts Mutual Fire Insurance Company to 
recover an assessment which had been levied on 
the policyholders of that company. It appears 
that the defendant had mortgaged the property 
insured after the issuance of the policy and 
assigned his policy with the assent of the com- 
pany to the mortgagee as collateral security. 
The mortgagor refused to pay assessment, ap- 
parently contending that the mortgagee and not 
himself was the person liable therefor. The 
court held that the mortgagor, even after the 
assignment to the mortgagee, remained a 
member of the company, and that he and not 
the mortgagee was the person liable for the 
assessment. 

Mr. Hobbs believes that there is no substan- 
tial difference between this case and the case in 
which a policy is payable to the mortgagee 
when issued. He further substantiates his 
opinion by the decision of the Union Institu- 





The Pocket Register of Life Associations 
The Pocket Register of Life Associations for 1922 
has been issued by The Spectator Company, New York. 
As indicated by its title it shows the condition and 
business of stipulated premium, and fra- 
ternal life The 
statistics include data for the five years ending Jan- 
1922, and give the principal items of income, 
expenditures, financial 
count for each of the years 1917 to 1921, inclusive. 
The Pocket Register of Life Associations contains 40 


assessment 
insurance associations in America. 
uary 1, 


conditions and insurance ac- 


pages and cover, and its prices are as follows: In 
5 cents; in flexible pocketbook, $1.25.— 
Insurance Review. 


manila cover, 
Western 

Paracourp, Ark., July 10.—A staff meeting of the 
assistant managers and agents of the Metropolitan Life 
Insurance Company of this and adjoining districts re- 
cently held a meeting here. Among those present were: 
L. S. Brewer, district manager of the Jonesboro, Ark., 
district; Assistant District Manager W. L. 
Jonesboro, Ark.; Assistant Manager J. L. Robinson of 
Helena, Ark.; agents A. D. Stevenson and Cecil Ken- 
nedy of this city; C. C. Thompson, D. O. Burnett and 
J. K. Craig of Blytheville, Ark.; J. W. Throgmorton 
of Piggott, Ark., and Assistant District Manager D. 
J. Pheagley of this district. After the business meet- 
ing in the morning a dinner party was given at the 
Hotel. 


Fuqua of 


Vandervoort 


Ark., July 9.—The 
Rice Belt Insurance Agency and E. H. 


businesses of the 
Noble & Com- 
pany, loans and real estate, have been consolidated un- 
der the name of the Rice Belt and Loan 
Company, with E. H. Noble as manager. 
ance agency is the oldest in Stuttgart. 


STUTTGART, 


Insurance 

The insur- 
It was estab- 
lished in 1892 and formerly belonged to Mr. Noble, 
who became connected with it in 1907 and sold it a 
year ago. 

Watnut Rince, Ark., July 6.—C. M. Casper, who 
has been manager of an abstract firm here, resigned 
on July 1 to accept a position with the Continental Life 
Insurance Company at St. Louis as manager of the 
farm loan department. His work covers the States of 
Towa, Minnesota, North Dakota, South Dakota, Wyom- 
ing, Nebraska, Kansas, Colorado, New Mexico, Okla- 
homa, Texas, Missouri, Illinois, Louisiana and Arkan- 


ss. 


27 


DECISION DELAYED 


Mississippi Supreme Court Adjourns 
Until October 


ANTI-TRUST SUIT IN ABEYANCE 


No Ruling in Suit of Commissioner to 
Recover Taxes From Garnishment 
of Revenue Collector 


Jackson, Miss., July 1o—The Mississippi 
Supreme Court adjourned on Monday for its 
annual recess without having taken action in 
the anti-compact suit. However, the court’s 
failure to pass on the case caused no surprise 
in Jackson, as it has been a few days less than 
a month since it was argued, and the Supreme 
Court judges have hardly had time to read the 
records and lengthy briefs presented. This 
means that it will be at least sixty days before 
there will be a decision, as the court will not 
convene again until September, and it is more 
than likely that it will be October or Novem- 
ber before an option is rendered, as there are 
a number of cases on the calendar which will 
probably be reached before the famous fire 
insurance suit. 

While, as stated, there was no surprise mani- 
fested when the court failed to pass on the 
main case, some had hoped that before the 
recess was taken it would get around to the 
intervention suit of the Insurance Commis- 
sioners, which was argued several weeks prior 
to the anti-compact suit. It will be remem- 
bered that when the companies failed to re- 
new their licenses March 1, 1921, that they 
failed to pay their premium taxes for the last 
six months of 1920, an account of money some- 
what in excess of the taxes had been caught 
in the garnishment effected by the revenue 
agent, and Insurance Commissioner Henry, 
through his attorney, Hon. George Butler, 
made a lively scrap in the Chancery Court of 
Hinds county to sustain his claim of prior lien 
on the garnisheed funds. After hearing his 
petition Judge Stricker sustained his conten- 
tion, and the revenue agent then appealed to 
the Supreme Court. It now seems evident that 
this feature of the case will not be decided 
earlier than the main issue. 

Minnesota Mutual Making Fine Progress 

For the first six months of 1922 the Minne- 
sota Mutual of St. Paul, Minn., has beaten 
its 1921 record by twenty-five per cent. June, 
1922, was better than June of last year by 
forty-five per cent. The company came very 
near equaling during the first six months of 
1922 the splendid record set during the first 
half of 1920. There can be no doubt that the 
Minnesota Mutual will substantially beat its 
1920 record during the current year. 

During July and August the Minnesota Mu- 
tual is staging a big App-A-Week Contest, 
offering prizes for persistent production over 
eight weeks, varying from $150 to $10. It is 
especially noteworthy that in this contest every 
man who qualifies by regular production for 
a certain period received the same prize. In 
other words, the contest is not one in which 
a few big producers run a race while the bal~ 


ance of the agency force looks on. 
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INDISPENSABLE TO EVERY LIFE AGENT 


Two Companion Pocket Publications 
Unequalled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
THIRTY-FIRST ANNUAL EDITION, 1922 


Presents complete premium rates and policy forms of 175 
companies. 

THE HANDY GUIDE gives the facts concerning premium rates, 
surrender values, policies and applications of the active life 
insurance companies of the country. 

The book being alphabetically arranged, is self-indexing, and 
all of the matter relating to any one company is grouped to- 
gether. The volume also contains annuity rates, reserves upon 
various mortality tables and rates of interest, etc. 

Its value to every progressive agent is incalculable. 

In the many years of its publication THe HANDY GUIDE has 
maintained the highest reputation for reliability and complete- 
ness. 

Price, in flexible binding, $4.00 


Price, with thumb index, $4.35 


Vest Pocket 
Life Agents Brief 


1922 EDITION 


A most convenient work on premium rates, dividends, net 
cost, cash values and policy provisions. Reduced this year in 
width and thickness, but contains more pages of_information. 

Premium rates for 134 companies shown at a glance. All 
companies listed under each age. 

Dividends and Average Yearly Cost for 5 and 10 Year 
Periods. A valuable series of tables, showing dividends paid 
year by year for a period of ten years and the average yearly 
cost for both five and ten year periods. The schedule covers 
Ordinary Life, Twenty-Payment Life and Twenty-Year En- 
dowment policies issued at ages of 25, 35, 45 and 55. The 
arrangement of the tables admits of an instant comparison of 
dividends to policyholders and net cost, making it invaluable 
to the agent when comparing the figures of two or more com- 

anies. 

. This edition of the Lire AGENTS BRIEF also presents, in 
compact form, the-amount of annual dividends per $1,000 of 
insurance paid in the year 1922 on the three leading forms of 
policy contracts, viz.: Ordinary life, twenty-payment life, 
and twenty-year endowments, issued during a period of five 
years. The dividends are given for ages at entry of 25, 30, 
35, 40, 45 50, 55 and 60. By a concise form of arrangement 
the figures are shown in immediate contrast with the premium 
charged, so that the determination of the net cost is easily 
arrived ac. 

The 1922 Lire AGENTs Brier for the first time shows a record 
of deferred dividends and group insurance and United States 
war insurance rates. 

Policy provisions ciearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses, disability and double indemnity benefits. 

Net cost shown for ten years of actual experience. No esti- 
mates or guesswork. 

Cash values presented n most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


HOME LIFE INSURANCE COMPANY | 


New York 
WM. A. MARSHALL, President 
The 62nd Annual Report Shows: 


Premiums received during the year 1921.............. 

Payments to Policyholders and their beneficiaries in Death so.st0 se 
Claims, Endowments, Dividends, Etc............02.+.. 4,740,340 

Amount Added to the Insurance Reserve Funds............. 2,121,307 

Net Interest Income from Investment.........+........... 1,964,050 

“as “ excess of the amount required to maintain the ; 
serve 

Actual mortality experience 53.44% of the amount expected. 

ADSM ERTe MINOROE Io oo none core c ccc ree cn $223,116,887 

ANAMMLERCCMBEED Oi sscisl Adin erncos aaa Oe aan ee Soe 43,229" 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
256 BROADWAY NEW YORK 
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The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 











Miss Bina M. West 


THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to 
Miss Frances D, Partridge 
Supreme Record Keeper 
Port Huron, Michigan 


Supreme Commander 
Port Huron, Michigan 








WE WANT AGENTS 
to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
@ contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 
THE DES MOINES LIFE & ANNUITY C0. 


Home Office—Register Tribune Bldg.—Des Moines, Iowa 
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SALARY AND COMMISSION 


offered to capable man to organize an in- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 
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Travelers Equitable, Minneapolis . | 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 











































GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


‘Two good personal producers may combine 
to get contract. 













If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpPECcTaTorR, 
P. O. Box 1117, New York City, N. Y. 





















INSURANCE AGENTS 


Policy and Prestige are the two most powerful factors in the successful selling of Life Insurance. 
Both operate to the advantage of Great-West Life Agents. Our Policies are easy to sell—liberal 
in terms, but soundly based. The Company’s record is one of unequalled progress, paralleled 
by efficient and economical operation. oy 

We have a first class proposition for first class agents. If interested address enquiries to 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg. 































EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states of 


Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











1857 1922 


Che Oldest Life Insurance Company 
in the West has new territory for 
live agents. Its policies are liberal 
and easy to sell. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 














AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 

Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 





MIDLAND LIFE INSURANCE COMPAN 
KANSAS CITY, MISSOURI 


and influential business men in Kansas City 


THE MANAGEMENT. Practical insurance men of lon 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAHOMa 
COLORADO, TEXAS. The best territory 
in the country to-day. 


& experience 


DANIEL BOONE, President DANIEL BOONE, Jr., Secretary 


as 


We Want Real Men 


with ability and resources to 





develop three or four counties, 


getting and handling sub- 


agents, in .Ohio, Indiana, 
Illinois, Missouri or lowa. 
FARMERS NATIONAL LIFE INS. CO. 


F. N. L. Building, 3401 Michigan‘ Ave. 
CHICAGO, ILLINOIS 








NEW and up to date policy 
contracts. REAL SERVICE 
toPolicyholdersand Agents. 
NOT SO BIG to lose sight of 
individual Agents, and big 
a C a fae its é — 
sure pan an olicyholders satisface 
n ncecom ry torily. SOME GOOD terri- 
tory in IOWA and SOUTH 
DAKOTA open for Agents. 


























DES MOINES, IOWA JAS. H. JAMISON, Pres’t 
ESRD SER IGT ins 
PT 
C. E. Clarke, President J. R. Anthony, Jr., Secretary 


CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 











Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 




















GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, West Virginia 


Are you seeking an agency in the States of West Virginia, 
Ohio, Kentucky, Tennessee, Virginia, North Carolina, South 
Carolina, and Georgia? 


Address 


ERNEST C. MILAIR, 
Vice-President and Secretary 
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Miscellaneous Insurance 








UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF CASUALTY AND MISCELLANEOUS 





































































































———— SS — 
| | | | Ratio a ag —_ 
| Net x- Ind. 
Under- Losses ae Invest- es ae Increase Increase | Losses | penses | Profit or 
writing and Under- Under- | Under- ment In- §Surplus | Dividends | or Decrease | or Decrease |Incurred|Incurred| Loss to 
Nawe AND LOCATION OF CoMPANY. Income writing writing writing | come and Earned Incurred | in Contin- in Net to Und. | to Und. | Und 
} Earned in Expenses _ Profit | Loss in | Accretion in 1921. } in 1921. gent Fund, | Surplus in | Income | Income | Income 
1921. Incurred in in 1921 | 1921. | in 1921. | jete.,in 1921. 1921. Earned | Earned | Earned 
| 1921. | | in 1921. | in 1921. | in 1921. 
| | 
5 | | | . 
$ $ $ s | $ $l $ | $ | $ a % % 
Western Casualty, Denver....... 251,694 252,365) ee Ae 671) 18,366 17,695} ee pty) yreen —22,564| 63/8 36.5 phe 
: | : =a a a alell : S| 5 eel Ra pene Fg ee Sel, 
Totals (31 Companies).....| 38,231,917 37,307,688) *924,229) ea | *1,142,257| *2,066,486) *1,081,417) *+186,720| *+798,349| 49.1 48.5 42.4 
| 
Fidelity and Surety Companies. | | | 
American Surety, New York...... 7,092,753 6,738,575] 354,178 eee 565,720 919,898 500,000} ........ +419,898| 36.1 58.9 45.0 
Fidelity and Deposit, Baltimore. . 7,266,574 7,041,020) 225,554} BPE e SC | 537,574 763,128 480,000) m—8,635| +291,763) 32.8 64.1 +3.1 
| Massachusetts Bonding, Boston. . 6,892,246) 7,033,292) Speer 141,046) 292,686 151,640) 32| +1416} +150,192) 54.4 47.6 —2.0 
National Surety, New York...... 11,434,881} 12,033,806) * 598,925} 1,353,441] 754,516 600,000} +250) +154,266} 44.6 60.6 —b.2 
| Southern Surety, Des Moines..... 5,394,651 sseaaaaaeend UST FEZ) cee cone 228,200) 416,031} 120,000} +319,216} —23,185| 42.9 53.6 +3.5 
| eee er x 
United States Guar., New York... 291,107 328,628) 37,521) 81,328) = 50,000; = —32,053} 25,860) 43.8 69.1 —12.9 
4 ‘ | = a 
Totals (6 Companies)...... 38,372,212 38,382,230] *10,018) *3,059,038) *3,049,020) *1,750,032)} *+280,194/*+1,018,794| 42.3 57.7 
. | | | | | 
Plete Glass Companies. | } 
Lloyds Plate Glass, New York.... 1,265,524 1,051,050) ye | eer 101,998} 316,472! 50,000 ... ss | +266,472) 25.8 57.2 +17.0 
gece rer | trie iieeag) abi | el ieee] ame | ieee ee | ee | a 
New Jersey Fid. & y., Newark. 787,56: : ,028)} 39,5 | 48,17 87,711) 30,000} ok aes tis +157,711| 45.5 52.3 2.2 
New York Plate Glass, New York. 1,570,980 1,309,858] 270,123] «......-- 93,411) 363,533 15,000 —9 928 +358.461| 35.3 47.6 +17.1 
Totals (4 Companies)..... 5,969,054 5,213,748} of 05 | eee #368,447| *] 123,753} *220,000 *—Q 928 *+913,681) 35.1 52.3 +12.6 
| | } 
Miscellaneous Companies. | | 
American Credit Ind , New York. . 1,729,975 eS) | ee | 110,141) 198,486} 88,345} S7,000i was | +845; 61.0 45.4 —¢-4 
Hartford Live Stock, New York.. 917,726 1,008,073) Serer 90,347 55,885 —34,462 er Gee eee } —34,462| 63.2 46.6 —9.8 
ey ae bole Hartford. 2,085,146 2,778,805) 211,340] Ste eal 589,218] 800,558 300,000) +7,662) +492,896) 13.1 79.9 +78 
| Medical Protective, F ayne. .| 320,288 527,718) bs 7 ,429| 53,312] 5,883) 24,000} _ ..... , +21,883| 61.1 40.1 —1.2 
TitleIns and Trust, Los Angeles | 1,161,069 1,624,133} WAG097)  .20u-de55 202,496) 339 ,433| 876,000) oi nike es | —636,567| 3.3 84.9 +11.8 
| | } | | | 
Title Guar. and Trust, Los Angeles) 732,698 &87,893} 1) >.) | | 134,471 279,276) ye) } +79,276) .... 80.3 +19.7 
Union Automobile, Lincoln | 500,560 483,997) 16,563 Rae | 22,450) 39,013 22,287) +5,673) +11,053| 44.7 52.0 +3.3 
. | 2 Ay ARE ‘ mepces Ke - | ae rd -ro “4 | . | ¥¢ 
Totals (7 Companies) | 8,647,463 8,345,735) *301,7 28| re | *1,256,318| *1,558,046} *] 609,787 *+13,335| *—65,076) 31.1 65.4 +3.5 
| = | | a> i= 
Grand Totals 1921 atacacites, 423,296,487 | 416,500,365] 7G. 70G:128) 3 ss : 7, 27,250,418) *34 046,540] *13,093,629|*-++2,161,532/*-+18,791,379| 47.3 51.1 +1.6 
! 








*Net. { Dividends to policyholders. 
$10,923 contributed to surplus. Contributed to surplus. 
surplus. ¢ Includes $581,417 from the life department. 
dends to policyholders. 7% $680 dividends to policyholders. 
hIncludes $150,000 surplus contributed. 


$561,192 decrease in special reserve, and $552,557 loss in surplus through various items. 
t Includes 6.8 per cent salvage which has been deducted. 


$14,996, loss from life department. 


f Includes $329,515 dividend to policyholders. 


§ Including life department. a@ Includes $451,325 dividends to policyholders. 
cIncludes $483, returned to policyholders and $15,465 surplus paid in. 
g Includes $1,181,344 dividend to policyholders. 


b Includes $85,965, dividends to policyholders and 
d Includes $138,000 dividends, and $300,000 
h Includes $8,259 divi- 


j Includes $50,000 decrease in special reserve, $10,061 from the life department and $6,045 from agents’ balances. 


appearing in the dividend column denote remittances to home office or minus receipts therefrom. 


l Includes $11,533 loss in interest, $2,606,659 increase in special reserves, and $2,771,918 gain from the life department. 
r Includes $100,000 stock dividends, and $10,643 dividends to policyholders. 
v Includes $143,783 surplus paid in. 


m Includes 
s Includes 
In the case of foreign companies items 





Hearings on Schedules Adjourned 

Austin, Tex., July 8—Adjournment has 
been taken to July 24 by the Texas State Fire 
Insurance Commission of the hearing on a 
revision of the general basis schedules. When 
the Commission reconvenes it will give con- 
sideration of the oil provisions. Postponement 
was had at the instance of the oil interests in 
order that they be better prepared to discuss 
the basis rates for that industry. 

All other parts of the schedules have been 
completed and only the oil rates are yet un- 
touched. When the oil classes are finished the 
Commission will proceed with final adoptions. 

The old schedules have been revised from 
end to end, and the effort has been made to 
diminate all obsolete matter as well as simplify 
the provisions as much as possible. Neces- 
stily some changes have been made in the 
fate phrasing. These have been discussed and 
objections made in a number of instances, all 
of which has been taken under advisement by 
the Commission. 

No attempt has been made to raise the rates, 
either by the Commission or the. insurance com- 
panies, and none is expected to show any ma- 
terial advances. In the adjustments and new 
forms some rates have been slightly increased 
and others slightly lowered, the intention being 
0 maintain an average of the present level. 


—The Eagle Indemnity Company, New York, ex- 
bets to receive its license from the New York In- 
Sirance Department within a few days. 






Endurance Contest Closed 

The Volunteer State Life of Chattanooga, 
Tenn., has closed its “Endurance Contest” which 
has been in progress for 170 consecutive weeks. 
The prize offered to the man who would pro- 
duce an application a week for the longest 
period of time was a gold watch. Edward 
Kennedy of Memphis had been in from start to 
finish, and a close second was J. M. McGaughy 
of Chattanooga, who has remained in the con- 
test for 140 weeks. Vice-President and Agency 
Manager Minor Morton felt that other repre- 
sentatives of the company would feel a sensa- 
tion of hopeless despair in attempting to excel 
either of these famous racehorses, so he ar- 
ranged with the leaders to close the contest 
and award each a prize of $50. The contest 
will be continued under different rules, the limit 
in future being fifty-two weeks. 

Other contestants were: H. M. Powell of 
Atlanta, fifty weeks; C. A. Creagh of Abiline, 
Tex., thirty weeks; J. A. Mathis of Dallas, 
Tex., twenty weeks; W. I. Pittman of Bir- 
mingham ten weeks. 


Annuaire Societies D’Assurances Operant 
En France 

The 1921 edition of the above-named French 
reference book, relating to insurance, has been 
issued by La Semaine. This lists the insur- 
ance companies doing business in France, both 
American and foreign, and also contains a 
directory of agencies. Statistics are given for 
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some of the companies for the year 1920. The 
book contains 1170 pages and is substantially 
bound in cloth. 
Restricted Accident and Health Policies 
Barred in Kansas 

Topeka, Kan., July 10.—Accident and health 
insurance companies writing business in Kansas 
will not be permitted to refuse to pay indemni- 
tes to policyholders who are disabled for less 
than an entire week. This was the informa- 
tion sent by the Kansas insurance department 
to the Ridgely Protective Association of Wor- 
cester, Mass. This company has issued some 
policies which require that an accidental in- 
jury must result in the policyholder being in- 
capacitated for an entire week before he can 
collect a claim for indemnity. 


—~-The Minnesota Mutual Life Insurance Company 
of St. Paul, Minn., has started an App-a-Week con- 
to August 26. 

—Number 1, volume 1, of the 
ished the Ohio Farmers Insurance Company of 
.e Roy, Ohio, made its appearance July 1. 


test running from July 2 


Broadcaster, pub- 


by 


—_ 


—The United Liberties is the name of a new un- 
derwriters’ agency launched by the Liberty Fire of 
St. Louis and the Omaha Liberty Fire of Nebraska. 

—The Jefferson Standard Life of Greensboro, N. C., 
has been admitted by the California Insurance Depart- 
ment, and has appointed C. A. Lathrop, manager for 
that State. He will have his offices in Los Angeles. 
Mr. Lathrop has a splendid record as a personal pro- 
ducer, having previously been connected with a well- 
knewn western insurance company. 
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Casualty, Surety, Etc. 











CASUALTY DECISIONS 
By H. B. Brappury 





Liability of insurer on policy of auto 
insurance tO public when the insured has 
violated the policy by failing to give notice 
of the accident. 

The Arizona Mutual Auto Insurance Com- 

b pany issued the usual liability policy to one 
Miranda. The policy covered Miranda while 
| he was carrying passengers in said auto. The 
bolic contained the usual provisions that the 
' aswred must give immediate written notice of 
: any accident. Pursuant to a rule of the Ari- 
on Corporation Commission, an endorse- 
© meat was placed on the policy, making the in- 
surance company directly liable to the public, 
| and this endorsement contained the following 
provision : ‘It is understood and agreed that, 
| regardless of any of the conditions of this pol- 
icy, same shall cover passengers as well as 
* other coverage, and shall inure to the benefit 
of any or all persons suffering loss or damage, 
| and suit may be brought thereon in any court 
| of competent jurisdiction within the State, by 
any person, firm, association or corporation 
' suffering ony such loss or damage, if final 
| judgment is rendered against the assured by 
reason of any loss or claim covered by this 
policy, the company shall pay said judgment 
| w to the limits expressed in the policy direct 
to the plaintiff securing said judgment, or the 
legal holder thereof, upon the demand of said 
phintiff, or holder thereof, whether the as- 


' sured be or be not financially responsible in 


the amount of said judgment, and that this 
policy may not be canceled by either party ex- 
cept that written notice of the same shall have 
been previously given for at least ten days 
prior to the cancellation of such policy.” 

The assured, Miranda, failed to give notice 
of the injury by which one Bernal was injured. 
Bernal sued Miranda and secured a judgment 
for $3000. This not being paid, the present 
action was brought against the insurance com- 
pay. The insurance company defended on the 
ground that Miranda had not given notice of 
the. accident. The court, however, held that 
such a defense could not be urged against the 
plaintiff in such a case, and granted judgment 
against the insurance company for the full 
amount of the former judgment against 
Miranda—Arizona Mut. Auto Ins, Co. v. 
Bernal, Ariz. ; 203 Pac. 338. 





Accident Insurance 

Accidental means; insured dying from rup- 
tite of blood vessel in lungs after unusual 
‘ertion in shaking down furnace, when in- 
sued previously weakened by disease; not 
wcidental injury. 

The constitution of the defendant benefit as- 
‘ciation provided for the payment of a sum 
wot exceeding $5000 to the beneficiary named 
ty the insured “whenever a member shall 
through external, violent, and accidental means 
receive bodily injury which shall, independ- 
ently of all other causes, result in death with- 
IN twenty-six weeks.” The insured went to 


the cellar to shake down the furnace, and by 
reason of the construction of the furnace it 
required violent exertion on his part to shake it 
down. Upon going upstairs and while still on 
the stairs he began to bleed from the mouth, 
and this bleeding continued so that he died a 
few minutes after arriving on the floor above 
the cellar. It developed that he had burst a 
blood vessel in his lungs. It also appeared that 
he was in a weakened condition and suffering 
from tuberculosis in the lung where the rupture 
occurred. It was held that the death of the in- 
sured did not result from accidental means, the 
court saying: “The courts of Indiana are com- 
mitted, we think, to the doctrine that, so far 
as death is concerned, such a policy covers only 
cases where death resulted from bodily injury 
caused by the ‘accidental’ application of ex- 
ternal violence, and not cases where an ac- 
customed and habitual act, intentionally done 
in the usual way, produced a rupture of the tis- 
sues of vital organs of the body that had be- 
come weakened by disease, and thereby caused 
death.” Husbands v. Indiana Travelers Acc. 
Ass'n, Ind. 433 N.E. 330: 








COMPENSATION NEWS 











Pays Benefits Promptly 

Mapison, Wis., July 8—Injured workmen 
in Wisconsin are paid compensation more 
promptly than in any other State in the Union, 
California being second, according to a state- 
ment issued by the Wisconsin Industrial Com- 
mission. A study made of cases settled in the 
last half of 1921 shows that 20 per cent of the 
workmen receive their first payment on ac- 
count of injury within two weeks after the 
date of injury; 45 per cent receive compensa- 
tion within three weeks, and 61 per cent within 
four weeks. 

The industrial commission, through its system 
of follow up, is constantly endeavoring to speed 
up payments to injured workmen. About six 
months ago, it made a study of delay in pay- 
ments, and advised insurance companies to im- 
prove their service. This has been done, and 
now insurance companies are making payments 
more promptly than self-insured employers. 
However, there is still room for improvement 
in the case of insurance companies. 


Rules on Time Allowed to File Claim 

Satt Lake City, Uran, July 11.—“The 
court under the supervision of which the re- 
ceiver operates should have and has discretion- 
ary powers to do what is just and equitable 
under the circumstances to fix the time in which 
claims shall be filed,” said Justice A. J. Weber 
of the State Supreme Court in the case brought 
by three industrial corporations as creditors of 
the defunct Guardian and Casualty Company 
of this city and in which they sought to pre- 
vent the receiver from distributing a Io per cent 
dividend to the creditors of the company as a 
whole. The claims of -the corporations in 
question were established prior to the appoint- 
ment of the receiver and it was contended that 
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National Guardsman Gets Compensation 
i Benefit 

MitwaukeEE, Wis., July 10—A member of 
the Wisconsin National Guard while on duty 
is a workman in the employ of the State and as 
such is entitled to workmen’s compensation, the 
Wisconsin Industrial Commission ruled in 
granting compensation to a guardsman who was 
injured when thrown from his horse during 
cavalry drill. J. E. Messerschmidt, assistant 
attorney general, will appeal to the Dane county 
circuit court to test the decision. The State 
contends that a miltiaman is a soldier, not a 
worker, and that he cannot lawfully be entitled 
to compensation. 





IN THE MOTOR FIELD 








Stolen Car Hunt on in Kansas 

ToreKA, KAN., June 27.—There is an active 
hunt going on in Kansas just now for a con- 
siderable number of cars said to have been 
stolen in Missouri, chiefly in St. Louis, and 
brought to Kansas for sale. Information 
coming to the State insurance department in- 
dicates that there is an organized crew .of men 
operating in St. Louis, Mo., to “run off” cars 
and drive them into the Mississippi river. But 
it is asserted that these men discovered that 
they could make additional profits by selling 
the cars instead of driving them into the river, 
and they are bringing them into Kansas and 
selling them to farmers at considerable dis- 
tances from the main traveled highways. Two 
men were arrested at Great Bend last week 
and are being held while agents of the insur- 
ance companies continue their investigations. 
It is asserted that the men were paid one 
hundred dollars to drive the car into the river 
at St. Louis, but they decided that the car 
was too valuable for this method of destruc- 
tion, so they brought it to Kansas to sell. It 
is asserted that a considerable number of cars 
have been brought into Kansas during the 
past several months and sold, and that these 
cars were all supposed to have been stolen and 
driven into the river. The insurance companies 
writing the business are conducting a complete 
investigation of the matter. 


Automobiles on Partial Payment Plan 

Satt Laxe City, Utan, July 11.—Legisla- 
tion that will compel the purchaser of an auto- 
mobile on the instalment plan to disclose a 
car on which he has allowed payments to get 
behind is being considered here by automobile 
interests and others. Under the present State 
law there appears to be no way of repossessing 
a car if the purchaser succeeds in concealing it. 
Efforts are being made to prosecute a man who 
refused to disclose the whereabouts of the car 
on the ground that he disposed of a chattel 
mortgage. He was arrested and held, but it is 
thought highly improbable that such a charge 
will succeed. 








they should have been satisfied before any divi- 
dends were paid to those filing their claims 
later. Their appeal was rejected with costs. 
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FRANK J. HAIGHT 


CONSULTING 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 











JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 











J. L. MITCHELL 


le prepared to successfully negotiate and finance the re- 
Insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. 

Temporary money advanced on strictly private 


arrangements. 
All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 
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Consulting Actuary 
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FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 
35 4ASSAU STREET IEW YORK 
Telephone, *ector 8482 





T. ©. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


F. M. SPEAKMAN, C. P, A. 
CONSULTING ACTUARY 


BU!'NS & SPEAKMAN, Certified Public Acceuntaats 
THE 30URSE PHILADELPHIA 














A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg.. WACO, TEXAS 
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CLARENCE .L. ALFORD 
Associate Actuary 
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MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 
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FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 
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SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCE LAWYER 
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A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lnc. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 





MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
[Telephone Randolph 3473 


CHICAGO 

















Insurance Examiners and Adjusters 


— 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
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W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
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NEW YORK COLLEGE AND UNIVERSITY 
GRADUATE, A. B. LLB. 

With Twenty Years’ Practical Experience in Insurance manage 
ye no ra , loss adjustment and mage departs ents 
of American and foreign insurance companies, desires 
losses, procure capital, and handle fire, marine, life, casualty and 
surety matters on per case or per diem basis. 

Address A. L. CAMERON Box 10, Care, The Spectator 
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Tel. John 1114-5 
CASUALTY ADJUSTMENT BUREAU 
illiam Street New York City 
deairins Thos. Galbo, Genl. Mgr. 
— INVESTIGATIONS AND ADJUST- 
RL BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on past performances—We show 
results. Send for booklet of references. Liability, Com- 
tion, Auto, Fire and Theft, Collision, Property 
e, "Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 


—— 

















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thoroug’: 
familiarity with Insurance Departmer,: 
and supervising boards’ requirements 
Reinsurance and Cancellation schedule. 
prepared promptly and accurately. Rate: 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City | 











CHANGE IN MISSISSIPPI AGENCY 


Georgia Casualty Withdraws from Office 
of J. H. Wells 
Jackson, Muss. July 10—The G‘orgia 
Casualty Company of Macon, Ga., hasi with- 
drawn from the office of J. H. Wells at-Jack- 
son, through whom it has conducted a general 
agency for a number of years. The with- 
drawal is not due to any disagreement be- 
tween the company and the agent, but is the 
result of planting a dual agency for Mis- 
sissippi some sixty days ago. The second ap- 
pointment went to J. C. Hood & Co. of Jack- 
son, and it was Mr. Wells’ understanding when 
Mr. Hood was commissioned that the arrange- 
ment was entirely satisfactory to him as well 
as the Georgia Casualty. However, the com- 
pany has since notified Mr. Wells that it 
wished to withdraw from his office, because 
of Mr. Hood’s objection to it having repre- 
sentation in two offices. Mr. Wells did not 
offer any obstacles, and it was announced in 
Jackson on Monday that he would represent 
the Royal Indemnity of New York through 
the office of Edward Yerger of Jackson. 
Simultaneously with this change Mr. Wells has 
taken a local agency for the National Surety 
of New York, for whom he will write surety 
bonds, the commission having been placed by 
W. A. Montgomery, general agent at Jackson. 


Fidelity-Phenix Field Change 

In order to develop the Pennsylvania and 
Northern New Jersey business more thor- 
oughly, the Fidelity-Phenix has rearranged its 
feld by the addition of another Pennsylvania 
pecial agent. This position has been taken 
by James C. Morgan, formerly examiner at 
the home office, with headquarters at Sunbury, 
Pa, Southern New Jersey has been added to 
the field of Special Agent Franklin A. Staats, 
with headquarters at Philadelphia. 





IMPORTANT AUTOMOBILE DECISION 


Obtaining Car by Fraudulent Check Held 
to Constitute Theft 

TopeEKA, KAn., July 10—The Kansas Su- 
preme Court has handed down an important 
decision relative to what constitutes a theft 
of a motor car under the general coverage 
policies issued by all the companies writing the 
line. The court has held that any fraud by 
which a person secures the possession and use 
of a car covered by the ordinary theft and 
pilferage clauses, commits a species of theft 
covered by the insurance and that the com- 
panies must pay the losses. 

The decision was handed down by the court 
in the suit of the Overland-Reno Company 
against the International Indemnity Company. 
The case was appealed from the district court 
of Reno county, which had held that the in- 
surance company was not liable for the loss. 

A man giving his name as E. C. Dolson 
bought a car of the company at Hutchinson. 
He claimed to be a farmer living nearby and 
that he had a carload of cattle in the stock- 
yards. He was quite anxious to get back to 
his herd of cattle, and as the banks had closed 
for the day he gave a check in payment for the 
car and drove it to the stockyards. 

The company sent the check to the bank the 
next day, but was not notified that the check 
was worthless until Monday. The sheriff was 
notified and an effort made to recover the car. 
3ut this was not successful, and then a claim 
was made against the insurance company which 
wrote the policy covering all the cars of the 
dealer. The company declined to pay on the 
ground that the obtaining of the car by fraud 
and the giving of a worthless check did not 
constitute theft or pilferage or robbery under 
the terms of the policy. 

The automobile company brought a suit to 
collect the value of the car. The district court 
upheld the contentions of the insurance com- 
pany and returned a judgment against the 
automobile company. The Supreme Court re- 
versed the decision of the lower court, and 
held that obtaining the car “by swindling by 
false pretenses or other fraudulent tricks or 
devices is a species of theft for which the in- 
surance company is liable.” 

There is a considerable amount of stealing 
cars in Kansas and elsewhere by means of 
worthless or fraudulent checks and _ other 
fraudulent devices, and it may be necessary 
for the insurance companies to change their 
policy forms to protect themselves against 
thefts of this kind. 


New Mutual in Kansas 

Topeka, Kan., July 10—The Kansas Re- 
tailers Mutual Fire Insurance Company of 
Wichita is now writing business in this State. 
This is the company organized by the Kansas 
Retailers Association to write their own busi- 
ness on a mutual basis. The stock company 
rates will be charged and whatever excess cost 
there may be will be returned to the policy- 
holders in the form of dividends at the close 
of the year. 

The plans of the company at present con- 
template the writing only of the fire risks of 
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PERSONAL ITEMS 





C. E. Weldon of Memphis, Tenn., who has 
been representing the Reserve Loan Life of 
Indianapolis as general agent in West Ten- 
nessee, has resigned and accepted a contract 
with the Northwestern National of Minne- 
apolis, Minn. 

John E. Reilly, secretary and treasurer of 
the Old Line Life Insurance Company of Mil- 
waukee, has been honored by appointment as 
master of the fourth degree, Knights of Co- 
lumbus, for the district of Wisconsin. Mr. 
Reilly is past grand knight of the Milwaukee 
Pere Marquette Council, former director of the 
Columbus Institute, and treasurer of the 
American Committee for Irish Relief. He has 
been an active member of the Knights of Co- 
lumbus for over twenty years, and has been 
prominent among the insurance fraternity of 
the city for a similar period. 

Frederick S. Bown, treasurer, George Wash- 
ington Life Insurance Company, Charleston, 
W. Va., has been granted a leave of absence 
for a sufficient length of time to enable him to 
take a European trip. 

S. H. Pool, Jr., son of S. H. Pool, resident 
manager of the Fidelity and Casualty Com- 
pany here, was seriously injured last week in 
the Philadelphia and Reading wreck when an 
Atlantic City flyer plunged over an embank- 
ment at Winslow Junction. Mr. Pool resides 
in Atlantic City, where he is engaged in the 
real estate and insurance business. He is re- 
ported to be improving nicely. 

George Kuhns, president of the Bankers 
Life Company, went fishing in Long Lake, 
Wis., last week. One day he decided to try 
out a new lake where bass were reported to be 
numerous. He spent one whole day fighting 
his way into this lake, but once arrived there 
an hour and a half of fishing netted a beautiful 
string of twenty-two bass for Mr. Kuhns and 
his companions. 

Ted Anthony, field supervisor, State Life 
Insurance Company of Towa, Des Moines, is 
holding a life insurance school in Sioux City 
for the agents of his company from the Sioux 
City» and White Rock districts. J. E. Myers, 
general agent at Sioux City, and O. P. An- 
thony, general agent, White’ Rock, are com- 
bining two districts. 


the retail merchants. As the company gets on 
its feet it is intended to write such additjonal 
lines as retail merchants may use. The com- 
pany officials assert that only selected risks 
will be taken. For the present at least only 
members of the association will be solicited for 
the business, but later the company will seek 
business from merchants of approved standing 
generally throughout the State. 





Business Mens Assurance Holds Agency 
Meeting 

A series of sectional meetings has been held 

at various points in order to thoroughly acquaint 


the sales force of the Business Mens Assurance 
Company with the new policies that became 


effective July 1. 

On June 10, W. T. Grant, together with E. 
J. Montague, director of field service and Wm. 
Stewart, special home office representative, held 
such a meeting in Chicago, there being pres- 
ent in addition to the Chicago men those cov- 
ering Northern Illinois, Northern Indiana, 
Western and Southern Michigan and Wiscon- 
sin, 
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A Discussion of Rostand’s Chanticleer, Press-Agents, Baron Munchausen, Colonel Mulberry Sellers and 
} ? 


[To The Editor of THe Spectator] 

One day last week we received two pieces of un- 
usual literature: The first was a holiday edition of a 
book well known many years ago—‘‘The Adventures of 
Baron Munchausen.” In our boyhood we read it with 
a thrill, but we must confess that in 1922 it seemed 
stale and unprofitable, so we put aside the Baron and 
turned to the second piece of literature. 

This second was a circular letter signed 
Denver vice-president-manager of the “World's Largest 
Surety Company,” and sent to contractors. It was 
entitled, “A Distinct Understanding Wanted With All 
Those Interested in Contractors’ Bonds.” 

Now, we profess great admiration for the “World’s 
Largest Surety Company” despite the boyish exuber- 
ance of soie of its statements—a friendly disposition, so 
to speak—and therefore feel privileged to correct a 
few remarkable statements made in the “World’s 
Largest Surety Company’s’’ letter 

A fertile imagination is a gift, but too much is 
dangerous. A circus press agent, with a glib tongue 
and facile pen, can bamboozle you into paying good 
money to see a horse with its tail where its head ought 
to be and its head where its tail ought to be—and you 
will find a horse with its tail in the feed trough and 
its head toward the stable door; but it will only happen 
once, for you won’t bite a second time. And after 
twenty-six years’ experience in the surety and cas- 
ualty business, we doubt whether press-agents ever 
put many premiums on the books of a surety or cas- 
ualty company that stayed put. 

We also have a certain solicitude for all clients re- 
siding in Colorado, quite a few of whom it appears 
place their business with other companies, as indi- 
cated by the following extract from 1921 figures on 


by the 





business written in Colorado and submitted to the 
State Insurance Department: 
“World’s Largest Surety Com-Premiums Losses 
pany”’—all lines .......e0+ $173,021 $84,442 
United States Fidelity and 
Guaranty Co.—all lines.... 288,996 71,988 


Therefore, in the interest of our clients, let us ex- 
amine some of the paragraphs of the “World’s Largest 
Surety Company’s” letter to contractors, lest the latter 
might take seriously what has been written to them 
and conclude that only the “World’s Largest Surety 
Company” is doing business in Colorado. 


Here is the first paragraph: 

“Boastful and extravagant statements, made ap- 
parently to create erroneous impressions, have re- 
sulted in some architects, engineers, and_ those in- 
terested in approving bonds in connection with certain 
contracts getting a ludicrous or erroneous understand- 
ing regarding what surety company is the leader and 
what surety company gives the best service.” 

“Tt is all very true,’’ said the ass to the kangaroo, 
“You are a nut,” and the kangaroo shed a tear, boo- 
hoo-boo-hoo; SOMEBODY IN COLORADO HAS 
BEEN BOASTING AND MAKING EXTRAVA- 
GANT STATEMENTS. 

The second paragraph is a gem of equal brilliancy: 

“If you have had the impression that there is one 
man, or any set of men, in this State who know as 
much cr more about what constitutes a good 
contract risk for a surety company than the manage- 
ment of the NATIONAL SURETY COMPANY,— 
Abandon he Thought Absolutely.’ 

As Job said to his counsellors: 
the people, and wisdom shall die with you.” 
also reminded of the fly in Fables 
alighted on the hub of the carriage wheel, and, being 
what 


“No doubt ve are 
One is 
JEsop’s which 
carried around and around, exclaimed: ‘Behold 
a great dust I do raise!” 

Next comes this string of pearls: 

“Tf you have had the impression that there is any 
other surety company in position to write bonds for 
contractors for as much as this company can write 
alone, or 

“If you have been led to believe that any other 


A MODERN MIRACLE 
The World’s Largest Surety Company 


Surety Companies 


company can more readily arrange contract bond risks, 


or 

“Tf you have had the impression that any other 
company has its officers and agents equipped with more 
authority than this company’s, or 

“If you think that the bonds of any other company 
are as well secured as this company’s, or 

“If you think that any other company gives better 
service than this company can, 


“ABANDON THE THOUGHT ABSOLUTELY.” 


The capitals are from the letter of the “World’s 
Largest Surety Company.” 

For modesty and restrained understatement we do 
not recall anything equal to this since the days when 
the late John T. Raymond became famous by his stage 
portrayal of Colonel Mulberry Sellers. Extolling the 
virtues of his patented eye-water and appraising the 
vastness of its financial possibilities, the Colonel rap- 
turously declared: “There are six hundred million 
people in Asia; half of them have sore eyes; each 
sore eye will need a bottle; that means six hundred 
million bottles; I can make it for fifty cents a barrel 
and sell it for a dollar a bottle. Asia is my spot.” 

A circular-letter signed by the president of the 
“‘World’s Largest Surety Company” and recently sent 
to his agents contained the following sentence: 

“We must never boast or brag of our leadership 
and peerless prestige, but instead follow our road, 
straight ahead, and try to win further laurels by hard 
and conscientious effort, for even now the full tide of 
public approval is not here.” 


Consistency, thou art a jewel! The above extract 
indicates a difference of opinion between the dis- 
tinquished president of the “World’s Largest Surety 
Company” and his chief lieutant at Denver. 

Coming back to the appeal of the Denver letter, it 
would not be proper for contractors to ABANDON 
THE THOUGHT ABSOLUTELY that companies 
other than the “World’s Largest Surety Company” are 
in the market for such business and can give them 
service on contract bonds. Indeed, there were other 
companies holding the opinion that they could give 
service equal to the best until they were blasted by the 
trumpet from Denver. For example, some of these 
companies have a corps of engineering experts whose 
business it is to attend biddings along with their con- 
tractor clients, help them to make up their bids, check 
the weak points in the bids, and even arrange for two 
or three contractors to do a ecrtain job which one 
alone might be too weak to do. This is what we call 
“service for contractors.” 

The branch offices of other companies, as well as 
those of the “World’s Largest Surety Company,” are 
duly qualified with ample power, as illustrated by the 
following list of contract bonds, which were not writ- 
ten by the “World’s Largest Surety Company,” but 
by one of its competitors: 

Amount of Contracts 


New York Vehicular Tunnels........ $19,141,723.50 
Maricopa County (Arizona) Roads..... 8,000,000.00 
Calumet Sewerage Plant (Chicago).... 4,750,527.00 
Cook County Court House (Chicago)... 3,295,000.00 
Chicago Naval Training Station....... 1,500,000.00 


Savanna, Illinois, Proving Grounds’ 


PIRI gin a sso eles ose Cee eS as 2,604,530.00 
Port BSS) PIORDUAl 6 aes oi566s55,6i6'se esis 1,178,300.00 
Asicansas (NGnway 6x06 « s-c.cleciisic eis. 1,112,000.00 


From the above, it would appear that other com- 
panies than the “World’s Largest Surety Company’ 
must have some knowledge of contract bond business, 
and that contractors are favoring them with a share 
of it. A review of the insurance charts in which 
are published the sworn figures of surety and casualty 
companies shows that surety premiums in 1921 in- 
cluded, among others, the following: 

“World’s Largest Surety Company”.... $5,159,788.00 
United States Fidelity and Guaranty Co. 22,551.00 

Can it be possible that this is the reason for the 

lurid appeal to contractors, architects and engineers to 


“ABANDON THE THOUGHT ABSOLUTELY”? 


5,1 
5,3 
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The following comment has been received in ¢p 
In. 


nection with the circular of the “World’s Largest 
Surety Company”: ™ 
“We wonder why a great institution like the 


“‘World’s Largest Surety | Company,” with all of it 
expensive, intellectual equipment, would place itself ; 
such a humorous position. Possibly, when it an 
to manhood, its style of propaganda will heeuns Ea 
subtle, instead of its present tactics—all with a Ben 
monious air; but never, under any circumstances, 
ing accused of the true  sportsman’s impulse, 
recognition of a foreman in all respects his equal : 
not his superior, and at all times worthy of his steel.” , 

The letter of the “World’s Largest Surety Company? 
tells us that the “World’s Largest Surety Company’ 
is the Strongest Surety Company in the world, and 
that the Treasury Department rates it as “inancialy 
stronger than any other surety company in the world”: 
that it is “pre-eminently the leader—distinctly the 
leader.” If you don’t believe it, read the Concluding 
broadside: 
the sahiace sora” MME eee 

The fireworks having been shot off, let us look ata 
few facts. The last list issued by the Treasury De 
partment, designating the qualifying powers of surety 
companies on any one bond, gives the “World's 
Largest Surety Company” a rating of $1,041,969,48 
and that of the United States Fidelity and Guaranty 
Company as $928,926.63. This indicates a trifling 
difference in the qualifying power, especially if the 
reader will remember that the “World’s Largest Surety 
Company” has a capital of $5,000,000, and the United 
States Fidelity and Guaranty Company has a capital 
of $4,500,000—the former being greater by $500,000 
than that of the United States Fidelity and Guaranty 
Company, which capital is a liability to stockholders 
and necessarily carries with it a loading for dividends 
and taxes. This becomes the more significant when i 
is borne in mind that the “World’s Largest Surety 
Company” paid out less money in dividends ani 
carried less to surplus in 1921 than the United States 
Fidelity and Guaranty Company. Judging by the rapid 
growth of the surplus of the United States Fidelity ani 
Guaranty Company during the last three years, the 
hobgoblins will catch the “World’s Largest Surety 
Company” if it doesn’t look out. 

Besides, under the system of reinsurance, all bus: 
ness men recognize that any surety company, large ot 
small, which is operated on clean lines and uses 
sound methods, can and does reinsure a portion of 2 
bond with one or more companies, thus distributing 
the liability in such manner as will enable it to mett 
without embarrassment. Therefore, the value 
or advantage in the amount claimed by the “World 
Largest Surety Company” in its qualifying power is 
infinitesimal, if it amounts to anything at all. 

The statements made in the letter of the “Worlds 
Largest Surety Company” are devoid of that elemett 
of candor which one might reasonably expect to fini 
in a communication from the Largest Surety Com 
pany in the World. The implications are unfair, ani 
we consider them misleading, not to say exaggerated 
They attempt to convey the impression that th 
Treasury Department feels less safe in accepting 4 
bond written by the smaller companies than it does it 
accepting a bond of the “World’s Largest Surety 
Company.” We are unwilling to accept this as tt 
flecting the mind of the Treasury Department; in 
fact, we know it does not. Because of the inequalities 
existing between the various companies in the matte 
of capital and surplus, the Department has quite prot 
erly limited the qualifying powers of each accordingly. 
It might well be, however, that the aggregate liabilities 
assumed by a small company under its qualifying 
limitations were more’ amply protected than are the 
aggregate liabilities of a larger company, even thoug! 
the latter hold itself the Leading Surety Company + 
the world. 
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leadership is not a thing to be 
Leader- 
Leader- 


lay mind, f 
ad ge held by vociferous asservation. 
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«, ig not synonymous with bulk or bigness. 
~ ; a dignity spontaneously bestowed upon recog- 
ooh it ~ the free and equal suffrage of one’s 
on i It is never conferred except upon one in 
—_ onspicuous qualities of the self-proclaimed 
—™ ele lacking. And propaganda fails 
* he end when contradicted by eloquent 


snat 


leader 2 
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facts. - 

the “World’s Largest Surety Company claims that 
e largest and strongest company dealing in the 


it is th ’ eens 
‘ ety business exclusively; but it is not a surety 
"9 pany exclusively, because it is engaged also in the 
com 


lary business—just as distinct a line from surety 
— Likewise, the peanut man on the corner 
is the biggest merchant in the world “a in roasted 
; ts exclusively. But is the “World’s Largest 
oe Company” the largest company that writes 


surety? 

It should be borne in mind that the —— — 
Fidelity and Guaranty Company is, according t . ap 
{ all the States, operating under its charter, and is : 
. espects qualified to and does write all branches o 
on business, and that the “World’s sees 
Surety Company” possesses no Tight or authority Pia 
which the United States Fidelity and Guaranty Co 


pany is not also clothed. 


i “World’s Largest Surety Com- 

ba tanga pong PO was $14,454,277, while that 
ihe United States Fidelity and Guaranty Company 
$27,593,434. The figures are official. ia 

Volume taken alone amounts to nothing; it “ 
rofits of a business which count. Some peor, ow- 
oa appear to be satisfied with volume; ot ote = 
only’ satisfied with profits. We_ beg leave to = —_ 
to the logic and good sense of the latter class =_— 
therefore, mention as a matter of interest that in a 
on a capital stock of $5,000,000, the World's ee 
Surety Company” reported that it had paid total ‘ed 
dends of $600,000, and was able to carry to its surplus 
the sum of $154,266.01, whereas the United States 
Fidelity and Guaranty Company declared en 
dividends on a capital stock of $4,500,000 and carrie 
to surplus $902,071.86. 


as casualty. 


On December 31, 1921, the real estate 
of the United States Fidelity and 
Guaranty Company, which included its 
Baltimore and New York buildings, 
amounted to ......- naetleegis salste nore 

The annual report of the ‘““World’s Larg- 
est Surety Company” shows its real 
estate holdings amount to.......... 

On December 31, 1921, the cash on hand 
and in bank of the United States 
Fidelity and Guaranty Company 
amounted to ..... edarerea aie 

While that of the “World’s Largest 
Surety Company” as of the same date 
MAR conn crr ee Seineecas aes manele ene 

The market value of the stocks and 
bonds of the United States Fidelity 
and Guaranty Company as of Decem- 
AER LOD WAR 06.0:6.c:d16e tclelececeecee 

The annual report of the ‘World’s Larg- 
est Surety Company” gives that com- 
pany’s holdings in stocks and bonds, 
MBSNEE WHINE, ARs.0c/se.eces vs cipatear ene 

On December 31, 1921, the assets of 
the United States Fidelity and Guar- 
amity COMPANY WELC...csiccceseceees 33,572,450.22 

While the assets of the “World’s Largest 
Surety Company” were .......+.06- 25,034,408.81 

On December 31, 1921, the surplus of 
the United States Fidelity and Guar- 
ity COMPANY: WAG cess s 5 soe disic e ie.es 

While the surplus of the “World’s 
Largest Surety Company” was ..... 

The premium reserve on total business 
of the United States Fidelity and 
Guaranty Company as of December 
Map EPA Wage neste) cata oy ee ets 

While the premium reserve on total busi- 
ness of the “World’s Largest Surety 
WPAN WAM: <a: eddius sean decaces's 

The claim reserve on total business of 
the United States Fidelity and Guar- 
pod Company as of December 31, 
ieee INMONEE 6-5: s: aoe eidiore dovce acute: we ee eo50 

While the claim reserve on all lines of 
the ‘World's Largest Surety Com- 
pany” was 


$2,540,403.77 


18,679.70 


2,847,332.26 


1,295,777.28 
20,750,270.46 


18,989,855.40 


5,234,141 64 
5,763,247.22 


11,114,936.07 


8,804,039.70 


9,958,926.02 


3,663,656.78 


The following figures may prove interesting to the 
tlients of the “World’s Largest Surety Company” and 
those of other companies in Colorado: 


United States Fidelity and Guaranty 
U -ompany assets, May 31, 1921...... $82,754,124.57 
Nited States Fidelity and Guarant 


y 
Company assets, May 31, 1922....... 35,263,928.21 





United States Fidelity and Guaranty 
Company surplus, May 31, 1921..... 
United States Fidelity and Guaranty 
Company surplus, May 31, 1922.... 
(Note: Three months’ overdue premiums not de- 


5,315,881.49 


6,963,564.83 


* ducted.) 


We heard the other day of a man who had lived all 
his life in New York city and yet who bought the 
Grand Central Station from a plausible vendor for 
$1321.22; but after all is said and done, the writer does 
not believe many persons in Colorado or elsewhere are 
accustomed, as “World’s 
Surety Company,” to accepting a worthless bond from 
an insolvent surety company or to buying a pig in a 
poke; they desire first to look in the poke. 

It is claimed by the “World’s Largest Surety Com- 
pany” that it writes more fidelity business than any 
of its competitors; that may be true; but the figures 
for surety, which includes contract bonds, speak elo- 
quently, and, of course, the “World’s Largest Surety 
Company” writes no casualty business. No other com- 
pany is claiming supremacy, nor would we feel much 
satisfaction in wearing a tin crown as the “Largest 
Surety-Casualty Company in the World,” but the 
writer has searched mighty hard and has been unable 
to find any competing company that can talk the 
United States Fidelity and Guaranty Company out of 
the honor of wearing the tin crown, if it chose to do 
so. 

Permit us to inspect one more paragraph of the let- 
ter of the “World’s Largest Surety Company”’: 

“Any work in which you are interested may as 
well be guaranteed by a bond signed by the Largest 
and Strongest Surety Company in the World, and not, 
as might be the case, by the smallest surety company: 
for, in that way, you are removing the possibility of 
having a supposed protection later on in a defunct 
surety company. This has happened many times, 
greatly to the embarrassment of the architects, own- 
ers and parties interested.” 


Somehow, the writer has a soft spot in his heart for 
the little fellow, whether he be an agent, a contractor, 
or a surety company. We ourselves were once little 
—not so many years ago—and at times we had to bat- 
tle for our existence pretty vigorously. The little 
fellow has as much right on the earth as the big one, 
and we must respectfully dissent from the “World’s 
Largest Surety Company’s’” opinion. We have no very 
high esteem for those who do not believe in a live and 
let live policy, but who try to smother and strangle 
those weaker than themselves. 

After all, it is service that counts, and there is con- 
solation in remembering that Rome wasn’t built through 
circular letters. ies i 


intimated by the Largest 


The policy of other companies is one 
of endeavoring to be fair and steadfast—a policy not 
changed by every fitful wind or cloudy sky. We have 
tried to go ahead without steam calliopes and to build 
upon performances and not promises—or boasting. 

As we read some time ago, much depends on whether 
you make bold claims about yourself or somebody else 
makes them for you. There are hundreds of people in 
the world who believe they are Napoleon—but nobody 
else will admit it. 

These breezy gusts of rhodomontade that are born 
amid the wind-swept peaks of Colorado and circular- 
ized by the “World’s Largest .Surety Company,” re- 
mind one inevitably of Rostand’s play, “Chanticleer.” 
In the play the dramatist reveals the ‘Cock-of-the- 
walk” as obsessed by the notion that it is its loud 
crowing that wakes the morn and causes the sun to 
rise and flood the earth with warmth and light. But 
a day of disillusionment comes at last to the deluded 
fowl when it discovers that it is only a dunghill rooster 
after all, and that however hedizened may be its plu- 
mage, however pompous may be its strut, however shrill 
and resounding may be its proclamations. it can never 
by any possible means divest itself of the characteristics 
of the barnyard. 

There lies in North America, between the Atlantic 
and the Pacific oceans, the finest country in the world; 
rich in fertile lands, rich in mines, rich in a fine race 
of people. There is enough and more than enough 
business for all who reach out after it upon a clean, 
safe, and fair basis. But a company, whether the 
United States Fidelity and Guaranty Comnany or any 
other company, which adopts as a fixed policy the pro- 
duction of volume by the employment of exorbitantly 
naid men, by securing business at almost any cost, and 
by giving indiscriminately broad and unlimited under- 
writing powers to its men in the field to execute bonds 
without the consent and approval of the home office. 
especially when those powers apply to bonds covering 
contractual obligations, bank deposits, and financial 
guarantees, that company will bring trouble and dis- 
aster upon its head and will prove a destructive ele- 
ment to the business in general. 

In a word, volume without profit means nothing to 
the safe business underwriter and it means less than 
nothing to the man who keeps his feet upon the ground. 
But time alone will tell, and despite this friendly 
criticism, we have no doubt that the trumpets will con- 
tinue to trump and the fireworks will continue to ex- 
plode. 

Yours very truly, 
Joun R. Branp, 
President, United States Fidelity and Guaranty 

Company. i 

Baltimore, July 8, 1922. 
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THE PROSPEROUS 
AGENT 


A New Book by 
WILLIAM ALEXANDER 


Presents Characteristics of the 
Successful Life Insurance 
Solicitor 


Beneficial to Those Contem- 
plating Entering the Life In- 
surance Business, as well as for 
Those Already In It. 


PRICES: 
Red Cloth Cardboard 


Single copy......... $1.50 $1.00 
SF COPIES. 6.0 ccc ccs Sede 22.50 
i are ee 42.50 
, Lae eee 80.00 
y rms 2 150.00 
ae ee 350.00 





THE ART OF SELLING 


A Practical Handbook by 
JOHN S. TUNMORE 


For the Use of Insurance and 
Other Salesmen 


Warns of Pitfalls; Stimulates; 
Inspires. 


PRICES, SILK CLOTH BINDING 


Single copy... 0. codec ds eese GR 
25 copies. Docoace: eee 
50 SY caren y dames oe 
100 ‘‘ 120.00 
200: “* 225.00 
500 ‘ 525.00 


It is seldom that life insurance 
men are privileged to secure new, 
helpful books from two such well- 
qualified authors. One of them, 
Mr. Alexander, is a company exec- 
utive in charge of the education 
and instruction of agents, and in 
close daily touch with agents; he 
knows their needs and their ex- 
periences. The other, Mr. Tun- 
more, is a great personal producer, 
as well as a successful director of 
agents—one who can not only sell 
insurance himself, but tell others 
how to do it. 


Both of these books are pub- 
lished by 


THE SPECTATOR COMPANY 


CurcaGo OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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NOW READY 


on 
DisTRIBUTION ayo 
al ols ae anne 


1922 


ire "22 


THe 
CTATOR 


“Ompany 


DISTRIBUTION BY STATES 


OF FIRE INSURANCE 
IN THE UNITED STATES 


1922 EDITION 


Shows 1921 Net Premiums Received and Net 
Losses Incurred in 


EACH STATE and in CANADA 


in the following divisions 


Fire Insurance, Motor Vehicle Insurance, 
Tornado Insurance, Hail Insurance. 
Total Business (All Classes) 


The statistics relating to Fire Insurance and Total 
Business are subdivided according to classes of com- 
panies as follows: 
STOCK COMPANIES, 
MUTUAL COMPANIES, 
LLOYDS and INTER=INSURERS 


Totals for 1921 and when possible for four previous 
years follow each division in each State’s record. 
There are also given two 
IMPORTANT RECAPITULATION TABLES, 
ONE COVERING BUSINESS OF 1921 
while the other summarizes the 
TRANSACTIONS OF 37 YEARS 

This valuable book of 330 pages is handsomely bound 

in leather, of a size to fit the pocket, and should find 

a place on the desk or in the grip of every managing 

underwriter and special agent. 


PRICE, $10. 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 








WANTED 


Manager for Agency Department{ofjThoroughly 7 
Established High Grade Life Insurance Com. 
pany. Wonderful opportunity for an expe | 
rienced man who is looking for advancement © 
and a permanent connection. Allanswers strictly : 
confidential 
Address XYZ 
Care of ‘THE SPECTATOR 7 








WANTED: PRODUCERS OF GOOD BUSINESS _ 
INDIANA, KENTUCKY, ARKANSAS, ALABA} 
FLORIDA AND GEORGIA. ; 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPA 


INDIANAPOLIS, INDIANA E 


WANTED 


Managers for These Important Districts — : 
KANSAS, EASTERN MISSOURI, WEST VIRGIN 





Guaranteed low cost policies. As good as we can make thé 


Any one of the above is an absolutely first class opportunity, 7 
your record is clean and you can furnish evidence of your Ability @ 
Personal Producer, your application will be considered. q 


Address S. W. GOSS, Vice-President - 
SECURITY LIFE INSURANCE COMPANY OF AMERIG 


The Rookery, Chicago 





pansies inschinadinspicinccasitintcandicsi del ccatente atin “ese 


‘GRAND RAPIDS LABEL CO. 


FOR FOLDER 
SHOWING ELABORATE DISPLAY 





FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
New Edition—1922 a 

This well-known pocket manual is a standard guide in relation to common 
hazards and their elimination or reduction, and aiso as to “4 

Fire Protection and Upkeep. B 
The general subjects which are treated in much detail in this valuable book, @ 
Lighting Hazards—Heating Hazards—WMiscellaneous Stationary Heating Devices Requiring 
Special Treatment—Commonly Found Miscellaneous Hazards—Power Hazards—Ch 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Mainte 
Chimneys and Flues in Dwellings—Dwelling House Hazards—Automatic Sprinklers— 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin G 


Price per copy in substantial binding, $1.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 





























THE SPECTATOR 











THE LEADING FIRE COMPANY INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 


Premium Income, 1921 $954,210.74 
Increase Over 1920 166,315.67 
Admitted Assets, December 31, 1921 422,565.20 
Increasé Over 1920 44,377.96 

307,908.69 


Above figures verified by examination of the Insurance Departments of 
Indiana and Ohio under auspices of Examination Committee of the National 
Convention of Insurance Commissioners. 

Health and Accident Insurance only 





Write Home Office for Desirable Territory 
J. W. SCHERR, President Ww. G. ALPAUGH, Secretary 


$6,000.00-—$12,000.00 with $50.00 per Week 
LIMITED | Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 














Membership 150,000 Claims Paid $4,000,000.00 





Unusual Agency Opportunities at present in Central 
States 








Our Leading Salesman in 1921 made over $15,000.00 


Velidelityana asually (Ompany of NewYork Business Men’s Assurance Company 


W. T. GRANT, President KANSAS CITY, MO. 








—1876— ROBERT J. HILLAS, Pres. —1922— 
a Sl ! 





Total Assets Over Twenty-five Million Dollars 


Total Reserves - - Over Nineteen Million Dollars New England Mutual Life Insurance Co. 


Surplus to Policy Holders - . Over Six Million Dollars Boston, Massachusetts 


Losses paid to Dec. 31, 1921 Over Eighty-six Million Dollars 
New Insurance Paid=for, 1921, $82,072,020 
Gain in Insurance=in=Force . 48,641,846 


ACCIDENT . FIDELITY 
HEALTH COURT -in= 
coniteity |Casualty Insurance| con'act Total Insurance=in=Force . . 609,415,082 
AUTOMOBILE and DEPOSITORY 
_ sconaaat pees New England Agents Write Persistent Business 
PLATE GLASS Surety Bonds REVENUE 
ELEVATOR LICENSE 
BOILER FRANCHISE 
ENGINE EXCISE 
FLY-WHEEL MISCELLANEOUS 





eee 
CASUALTY LINES Surety Lines 






































WANTED 


A man with Executive and Salesmanship ability; pref- 
erably one who has had Teaching or Life Insurance ex- 
perience, or a College Education, to become local Manager for 
the Educational Department of a large corporation that is 
to sell the public a contract guaranteeing the School and 
YANIVAI® c . . JED College Education of Young America. 

CFA REN AAS At present the following States: Pa., Ohio, IIl., Mo., Minn., 
LAS) ; PALA Ark., Okla., Texas, and Kansas. 
Write— 

W. FRANK SMITH, Manager 


@rtricuicemintel sbi ana St. Louis, Mo. 
life THE COLONIAL LIFE 


TaN S Pereichilen| INSURANCE COMPANY OF AMERICA 
| @yitolatel welcomes men with a good past who 


seek a better future 


Ml [RACTIVE PURE LIFE Ideal contracts in a square=deal company 
mg). GARE og INSURANGE E. J. HEPPENHEIMER, President 


EN OPRSABILITY PROTECTION GEO. T. SMITH, Vice-President DUNBAR JOHNSTON, Secretary 


“INSURANCE THAT INSURES” ° 


























CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies 
HOME OFFICE, JERSEY CITY, NEW JERSEY 
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A VALUABLE SET OF ACTUARIAL BOOKS 


ILLINOIS ILLINOIS 
STANDARD STANDARD 
TABLES TABLES — TABLES 
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FACKLER FACKLER = FACKLER 
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Setter ae 


VOLUME VOLUME 
sit Iil 


ee —— 


COST OF 


INSURANCE 


— -- Se ee 


Te THE 

















THE vue 
SPECTATOR SPECTATOR — SPECTATOR 
COMPANY COMPANY COMPANY 


VOLUME I NOW AVAILABLE 


Illinois Standard Tables 


NET PREMIUMS, TERMINAL RESERVES, 
MEAN RESERVES, AND COST OF INSURANCE 


Modified Preliminary Term, Illinois Standard 
American Experience Three and 


One-Half Per Cent 


TABLES FOR: 


Life and Limited-Payment Life, Eleven Plans 
Endowments for Stated Periods, Seven Plans 
Limited-Payment Endowments for Periods, Fifteen Plans 
Endowments at Stated Ages, Six Plans 
Limited-Payment Endowments at Ages, Eighteen Plans 


IN THREE VOLUMES 
EACH VOLUME COMPLETE IN ITSELF 


Volume I. Net Premiums and Terminal Reserves. 
Volume II. Mean Reserves. 














Volume III. Cost of Insurance. 
Set of Three 


Single Volume Computed by Volumes 


$25.00 FACKLER & FACKLER $60.00 


Consulting Actuaries 
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